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13.1 Tpomol AmokTnong uiag Emysgipnong

O Vesper (1990)" petafU GMwv TIPOTEIVEI TEGOEPIC OTPATNYIKES TTPOKEINEVOU £VOG
ETTIXEIPNMATIOG VO ATTOKTACEI JIa ETTIXEIPNON Kal va €I0€ABEI oTnv ayopd. AuTEG ival:

a) Heaoaywyn evog TpoidvTog A pIag UTTNPECiag,

B) O mapdAAnAog avraywvioudg,

y)  H pébodog tou franchising kai

d) H améktnon piag AdN uTTdpxouoag emixeipnong.”

H eicaywyn evog véou TTPOIOVTOG TNV ayopd CuvioTd Hia KaivoTopia. H Trapaywyn
€VOG TTPAYHATIKA KAIVOTOUOU TTPOIOVTOG EYKUMOVEI HEYANO PIoKO aAAG Kai peyaAa kEpdn
O€ TTEPITITWON ETTITUXIAG TOU TTPOIOVTOG. To KOOTOG TTAPAYWYNRS VOGS TETOIOU TTPOIOVTOG
gival ouvhBwg TTOAU uwnAS, vy N TTApaywyr ToU aTTAITE IBIAITEPEG YVWOEIG KABWG Kal
OI0IKNTIKEG KAl TEXVIKES IKavOTNTEG. Mpokeipuévou va KAvel To BAua €vag emyxeEipnuaTiag
yla TNV TTapaywyn Tng Kaivotopiag, Ba tpétrel va d1o0ETel uPnAd Hop@wTiKG eTTiTTEDO,
e€e1dikeuon kar pia agidhoyn TTpouTInpEecia o€ SloikNTIK Béon. Zuvrbwg, Mia
veoouoTaTn ETIXEIPNON akKoAouBEi Ta KavoTopIKA BApaTa GAAwV peyaAUTepwy Kail 1dn
KABIEPWHEVWV ETTIXEIPITEWV.

O deuTepog TPATTOG TTOU TTPOTEiIVEI 0 Vesper gival o TTapdAANAog avTaywviopog, dnAadr
n Mignon tou avtaywviopoUu atd Tov emxeipnuaTtia. H Tpooéyyion auth ovouddeTai
EVAAAAKTIKA «me-too». Oool TTPoTIHOUV TIG TTIO TTApadooIaKkES YeEBOdOUG ekKivnong N
6o01 eioépxovial 0€ Mo véa Piognxavia avAkouv o€ auTtrp Tnv kKartnyopia. Ol
ETTIXEIPNMATIEG TTOU €TTIAEYOUV TO OUYKEKPIMEVO TPOTTO €loxwpnong oTtnv ayopd,
oTmnpEifouv TNV ETIXEIPNOT TOUG OTIG KOAEG TTEAATEIOKEG OXEOEIG. ZUVABWG TETOIOI
EMXeIPNUaTie¢ d1aBETOUV TTPONYOUMEVN EPYOOCIOKA EPTTEIpIa 1] BpioKouv TPOTTOUG va
EKMETAAAEUTOUV  €EUTTVO  avagloTroinToug PEXPI TOTE TOPOUG. 2Tov  TTapAAAnAo
avTaywvioPo, O VEOG ETIXEIPNUATIOS €I0EPXETaI O€ dia ayopd n oTroia Oev EXEl
eTekTaBel 101aiTEPA OTTOU evw TO €TTiTTEdO ¢ATNONG €ival uwnAd, n TTpoo@opd eivai
XaHNAn.

To franchising eivalr ekeivo TO €TIXEIPNOIOKO CUCTNUA OTO OTIOI0 UTTApPYouv d&UOo
ouvalhaoodpevol, o franchisor kau o franchisee. O franchisor tTTouAdelr Tnv ddeia
AgIToupyiag yia Tnv TTapaywyr Tou idlou TTPOIGVTOG KAl TNV ETTWVUHIA TNG ETTIXEIPNONG
oTov franchisee.

H tétaptn oTtpatnyikf Tou TrpoTeivel 0 Vesper gival n ayopd uiag rdn umdpxouooag
emyxeipnong. H ayopd piag ndn umdpxouoag emixeipnong @aiverar apxika ot dev
PO PEPEI TTOANG TTEPIBWPIa dnUIoUPYIaG YIS yPYOoPa avaTTTUGOONEVNG ETTIXEIPNONG.
Opwg, dev givar acuvABIOTO yia évav ETIXEIPNUATIA TTOU €ival IKAVOG va €MITUXEN TN
yprnyopn avdaTtiTuén otnv TTEPITITWON TTOU BEV Ta €XEI KATAPEPEI O TTPOKATOXOG TNG.

O1 dUo TTPpWTEG OTPATNYIKEG TTOU TTPOTEiVEI TO Vesper cuvowifovTal yia TIG avAYKES
autig TNG avAAuong OTnv KaTtnyopia Tng «idpuong emixeipnong», n T€TapTn €ivai
oTPATNYIKA YIa TNV ayopd dn utTdpxouoag ETMXEIPNONG &vw N TPITN, N OTPATNYIKN
onAadn Tou franchising atmoteAei pia evdidpeon orpatnyik. To diAnupa TnG ayopdc n
idpuong emmixeipnong avaAUEeTal OTN OUVEXEIQ.

Vesper, K (1990), New Venture Strategy, Prentice Hall, Eaglewood Cliffs, NJ.
Metpdkng, M.E (2002), Avatrtuén Emixeipnuarikotnrag, ABrva, 2002.
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13.2 'I6pvon Emyxeipnong, Ayopd Rén vmapxovoag emyeipnong,
Franchising: MAeovekTnuara, MeiovekTnuara

Y710 TIEPIOSIKG «Entrepreneur»,! évag avayvwaoTng amnubuve TNV €EAG pWTNON:

«Exw diAnuua va ayopdow uia nén utrdpyouoa emmixeipnon n va 1pucw 1n OIKId Lou.
Evac @iAog, pou mporeive Ty Auon tou franchising. loid eivai ta mAsovekTiuara kai ta
HEIOVEKTUATA TOU va ayopdow pia emixeipnon, va emevéuow o€ franchising kar va
10pUow pia OiIkNn pou amd v apxn; H idpuon g ok pou emixeipnong o€ 6a pou
OWOEl TTEPITOOTEPO EAEYXO;»

H edikeupévn Onuooioypd@og Trdvw o€ Bfuata emyeipnuaTikoTnTag Loraine
MacDonald £dwoe aTov avayvwaoTn amavinon TapaBéTovTag T TTAEOVEKTUATA Kal Ta
MEIOVEKTAMATA YIa TIG TPEIG HEBOBOUG ammoKTNONG £TIXEiPNONG, dNAadn TO va ayopdoel
KATTOI0G pIa AdN uTtdpxouoa eTixeipnon, va emevduoel o€ franchising ) va 1dpucel pia
ETMIXEipnon ato TNV apxh.

13.2.1 Ayopd piag 'Hon Ymdpyouoag Emixeipnong

AuTl n péBodog Bewpeital amd TOAAOUG n 1o oiyoupn Kai BOAIKA a@oU n 1on
uTtdpxouca eTmixeipnon dIaBETEI AEITOUPYIKI] KOl OIKOVOMIKI «IOTOPIO» N OTToia UTTOPEi
va aglohoynBei atrd Tov uTToWn@Io ayopaoTr]. To TTapeABdV NG £TMIXEIPNONG ETTITPETTE
oT0 duvnTIKO eTmXelipnuaTia va didaxBei ammd Ta AaBn tou TTapeABévTOG, va pdbel atd
TIG ETTITUXIEG, EVW MPEIWVOVTAI O TIBavOTNTEG ATTOTUXIAG TTOU UTTApYXOoUV OTn diadikaaia
idpuong uiag kaivoupylag emixeipnong. O1 TpounBeutég, TO TTEAATOAGYIO, Ol
Aeitoupyikég dladikaaieg K.T.A., €xouv ABN avatrTuxOei o€ PIKPO i peydAo Babud. O
TTWANTEG KAl TTPWNV  IBIOKTATEG, €vTOUTOIG, iowg XpelddeTal va TTapaugivouv oTnv
ETMIXEIPNON YIO PIa HETARATIKA TTEPIOdO KATA TNV oTroia Ba yivel n ekmmaideuon Tou véou
1610kTATN. MapoAa autd n eupean TNG KATAAANANG £TTIXEIPNONG UTTOPET va gival BUTKOAN
uTTOBEOT.

13.2.1.1 lMAsovekriuara

Eival yvwoTd 10 0IKOVOUIKG peyEBN kaBwg uttdpxel duvaTtdtnTa £EOVUXIOTIKNG HEAETNG
TWV  XPNUATOOIKOVOUIKWY HEYEBWV TTPONYOUUEVWY XPNOEWV KAl YEVIKOTEPA TNG
I0TOpiag TNG emixeipnong. Etiong civar duvati n ekmmaideuon tou véou IBIO0KTATN aTTd
TOV TTWANTHA TNG ETTIXEIPNONG KABWG Kal 0 €AeyX0G TNG OTPATNYIKAG TNG KaTEUBUVONG.

13.2.1.2 Msiovekriuara

Ymdpyouv Bépata PeTa@opAs Tng emixeipnong kai oAokAjpwaong, moavr) duokoAia
otV avelpean XpNUATwy yia Tnv ayopd, KaBwg Kkai QUOKOAia avelpeong Tng
KatadAANANg eukaipiog. Emriong ptmopei va eivar dUOKOAO va ouufouv ONUOVTIKEG
alayég.

Loraine MacDonald, Choosing the Best Business to Buy, «Franchise, business opportunity or going it
alone? Weigh the pros and cons of each before making your choice», January 07, 2001.
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13.2.2 Franchising

AuTi n péEBodOG BewpeiTal N evOIAUEDN PETALU TNG iIBPUONG PIAg vEQG ETTIXEIPNONG Kal
NG ayopdg uiag Ndn umdpyxoucag. O1 Franchisors ouyxvd éxouv kaBiepwoel éva
emyeipnolokd TTAAGvo yia Toug franchisees tpoo@épovTag XPAOIUEG KATEUBUVTHPIES
YPOUMEG VIO TOUG VEOUG emixelpnuaTie. H xpnuatoddtnon ptropei va BonbnBei kal atrd
Tov franchisor. EmimmAéov ouxvd Tmapéxetal ektraideuon kai uttootrpign. O1 Franchisors
£€Xouv 10Xup0 KivnTpo va BonBrioouv Toug franchisees emmeidn AauBdvouv TTo000TA £TTI
TWV TTWANCEWV 1 Twv KEPBWV. ATTO TNV AAAN TTAEUPd, TO franchising €€ opiopou pTropei
va dnuIoupynRoel eTTOdIa OXETIKA YE TNV eAeuBepia TTou €xel o franchisee va @Tidgel TRV
ETTIXEIPNON TOU OTTWG EKEIVOG ETTIBUMEI.

Me tn péBodo Tou franchising PTropei KAaveig, akOun Kal ue XapunAo apxikd ke@dAiaio, va
EeKIVAOEl TNV emIXeipnuaTiky Tou OpacTnpidtnta.  AEyoviag  «ETTIXEIPNUATIKNA
OpacTNPIOTNTO» EVVOOUUE TO &EKivnua PE Wia €TIXEipNON TnNg oTroiag T0 «ORua» - dpa
Kal n TeAateia - givar NdN £€toipa. Mpdogatn épeuva NG ICAP €d6<ige 611 oI MBavoTNTES
G'ITOTEJXiGg EVOG KaTaoTAPATOG pe davelkn emwvupia (franchising) avépxovtal yOAIG 0TO
10%.

‘Exel uttohoyioTei 611 T0 25% Twv VEWV ETTIXEIPNUATIKWY TIPOOTIABEIWY, XWPIG TN
ouvepyaaoia franchise, atrotuyxdvouv Ta 800 TTPWTA XPOVIA AEITOUPYIOG TOUG, EVW TO
40% armoTuyxavel péoa oTa TTPWTa TTEVTE Xpovia Tng TrpooTrddeiag autig. To
MeEyaAUTepO TTAcOVEKTNUA Tng emTévduong franchise éykeitar oto 0TI €§ao@alilel oTov
franchisee 6T n emyxeipnon 1ou éxel emAéCel éxel TTepdoel amd TIGC Aol uwnAou
KivOUvou Kal €xel emIBILoEl. AUTO TTOU ayopddel 0 evOIaPePOUEVOG ETTIXEIPNUATIOS Eival
N CUPUETOXN TOU O€ HIa ETTIXEIPNON TTOU €xel EETTEPATEI TO PIOKO TNG ATTOTUXIOG Kal €XEI
avaTITUXBEl ETITUXWG.?

Katd yevikr) opoloyia ol eTIXEIPAOEIS TTou avaTrTuooovTal otnv EANGSa pe oluuBaon
dikaidyxpnong atotreAolv, TTANV eAOXIOTWV €CAUIPECEWY, TIG TTIO UYIEIG Kal OUVOMIKES
ETTIXEIPNOEIG OTOV TPITOYEVH] TOUEQ TOU EUTTOPIOU, AKOUN Kal KATA T dIAPKEIA TTEPIOd WV
UQeong TNG OIKOVOUIKAG dpacTtnpidtnTag. ATO €peuva Tnv OTroia €xEl EKTTOVAOEI N
Market in, yéxpl oTIYMAG O1 ETTEVOUOCEIG TTOU QaivETAl VA ETTAVAAANBAvovVTal ouXvOTEPA
gival auTég TToU aTTaITOUV apXIKO KEQAAaIo 50-80 xINAGdEG eupw, eV AlyOTEPO CUXVEG
gival o1 eTTevoUo eI HEYAAUTEPOU KEPAAQiou.

2UPQWVA JE EKTIHAOEIG, auTh TN OTIYUA 0TV EAANVIKY ayopd Agitoupyouv ue Tn HéBodo
Tou franchising TrepitTou 60 €MIXEIPACEIG, €W T KOTOOTHMATA AIQVIKAG TTOU
AeIToupyouv pe Tov TPOTTIO autd 0€ OAOKANPN Tnv EAAGda avépyxovTal TTePITTOU OTa
1.000. 'Eva amd T1a xapakTnpioTikOTEpa Trapadeiyyata eival Ta 6 KaTtaoTAPATA
eowpolxwv «NOTa» Kal éva atrd Ta 27 KaTaoTAPATa AIAvIKAG €I0WV OIKIOKAS XPNong
Kal TITAWY «Sotrek».

MNa va Asitoupynoel kKarolo atd 1a dUo KataoTiuaTta Pe TN PEBodo Tou franchising o
evoloQePOEVOg Ba TTPETTEI va yvwpilel o1 Ba xpeiaoTei éva Xwpo 70-150 T1.y., Kal
KATtrola aTopa TTPooWTTKO (OUYKEKPIPEVA yIa Ta KaTaoTAPaTa Sotrek cival avaykaia 2-3
aropa). Ta dIKaiwpaTa XPAoNS Tou ovouaTtog kaBopifovtal amd Tnv etaipgia oto 3%
TTEPITIOU €T Twv TIHOAoyiwv Xovdpikhg. Ooov agopd Toug TCipoug, 0 evOIaPEPOUEVOG
Ba mpétrel va uttoAoyioel 6T av To KaTaoTnua Bpiokeral o€ emapyia yéoou TTANBuooU
12.000 kaTtoikwv, Ba gpgavifel TTwARoEIS TNG TAGews Twv 100 XINGdWY eupw, EVW av

Kovdyou, A. (1996), MATTwg BEAETE va yiveTe eTTIXEIPNMATIAG; AVOiETe BIKO 0OG KATAOTNUA ME DAVEIKA
emmwvuyia, To BApa, n Apayun oag, Mrmigveg.
Kovdyou, A. (1996), MATTwg BEAETE va yiveTe eTTIXEIPNMATIAG; AVOiETE BIKO 0OG KATAOTNUA HE DAVEIKN
emmwvuyia, To BApa, n Apayun oag, Mrmigveg.
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Bpioketal oe TTOAN 60.000 KaTtoikwv, TOTE OI TTWAAROCEIS €vOG TETOIOU KOTAOTANATOG
@Bavouv wg kal Ta 300 xIANIGdeg supw.

levikd kal cUpwva pe Tpéo@aTa ApBpa, To PEIKTO TTEPIBWPIO KEPOOUG TWV £V AdYw
KOTAOTNUGTWY UTTOpPEi va pBAcEl we Kai To 40%."

EvrouToig, atmraiteital 1IS10iTEPA TTPOOCEKTIKN €TMIAOYA Tou ouoThuatog Franchise agou
ouTte egival OAa Ta cuoThuaTa IdI0iTEPa EMITUXNUEVA OUTE €gival eyyunuévo OTI N
emyxeipnon Ba €xel Tnv idla emTuxXia 0€ OAEG TIG TTEPIOXEG TTOU OPACTNPIOTTOIETAI
(eTTopévwg Kal o€ autr) TTou Ba avoigel o dIKaI0doX0g). O ETTIXEIPNUATIKOI Kivduvol
MTTOPED va peiwvovTal, aAAd dev ekundevifovTal.

Me Aiya Adyia 1o franchise eival iowg n KaAUTEPN Kal ao@aAETTEPN ETTIAOYN VIO EKEIVOUG
TTou B€AouV va avatTugouv ETTIXEIPNUATIKI OPACTNPIOTNTA PE PIKPO PIOKO Kol YPAyopen
avatTtuén. Qotoco B€Ael 181aiTEPN TTPOCOXH KAl KUPIWG OUMBOUAEUTIKA UTTOOTAPIEN aTTO
£18IKoUG TTpIv KaTaAREEl 0 uTTowr@Iog franchisee atnv émoia amégacn.?

13.2.2.1 lMAsovekTijuara

To peyaAuTepo TTAcovéKTnUA Tou franchising eival 6TI dnuioupyeital yia eTmxeipnon e
XOUNAOTEPO pPIOKO, TO OTT0I0 WOTOCO TOTE O&v A&iTmel amd MIa  ETMIXEIPNHATIKN
opacTtnpidTTa AUuTOg TTOU ayopddel KATTOI ETTWVUMiIa &gv atTaiTeital va €xel 101aITEPES
YVWOoEeIG Kal gutreipia, mépa amd Tnv emBupia Tou va OOUAEWEl Kal O ayopaoThG
XpnoigoTrolei atd TNV apxn, TPOS OPEAOG Tou, TO KAAO Ovoua Kol Tn @run evog non
eykaTeoTnuévou OIKTUOU. 'ETOI eAayioToTTOIEITAI TO KOOTOG EYKATAOTAONG.

TéNOG, O TTWANTAG €ival UTTOXPEWMNEVOG va TTPOOPEPEI OTOV QyopaoTr] €va OUVOAO
UTTNPECIWYV 01 0TToiEG Blac@aAifouv Tnv emiTuxia NG €mévouchg Tou. O1 UTTNPETiEG givai
ol €¢Ac: Kpimpla emAoyng owoTtig B€éong KaTtaoTAPATOG, TTPOCdIoPICUOS apxIKoU
EUTTOPEUPATOG, DIAUNOPPWON Kal BIAKOCKNON KATOOTAUATOG, TTANPOYOPIES YIa VOUIKA
dlKauwpaTa, ekTTaideuon o€ Bféparta  AoyIioTIKRg, marketing, promotion  Kal
merchandising, ekmmaideuon TpoowTTikoU, K.T.A. ETioNg, 0 ayopaoThg TNG £TWVUMIOG
ETTWQPEAEITAI ATTO TIG CUVEXEIG EPEUVEG TTOU TTPAYUATOTIOIEI O «TTWANTAG» TNG ETTWVUHIOG
yia Ta TpoypdupaTta avdmtuéng tou. MapdAAnAa, ammoAaufdvel Toug €uvoikOTEPOUG
Opoug XPNUATOdOTNONG TIOU TIPOCQPEPOUV Ol TPATTECEG OTIG ETTIXEIPNOEIG  TTOU
avatrtuooovTal ye franchising.

13.2.2.2 Msiovekriuara

Mo onuavTika gival Ta ASITOUPYIKA EUTTOBIN (YEWYPAPIKA, OIKOVOUIKA, TTWANTEG, K.T.A.),
n Teplopiopévn €AoYy KAGdOU, Kal TO TTOOOOTO TwV TTWANCEWV ] TwV KEPOWV TTOU
kataBdaAAeral oTo franchisor.

13.2.3 ‘16puon piag Néag Emixeipnong

AuT n péEBOdOG TTpooPEPEl TO PEYaAUTEPO Pabud etuehigiag oe évav emxeipnuaTia,
a@pou o idIog PTTopEl va eAéyxel TO KABE onueio TNG €TIXEipnong dnuIoupPywvTag pia
emyxeipnon He TIG OIKEG Tou TIpodiaypagés. O emixeipnuaTtiag kateuBuvel kABe
Aetrropépela, OTTwg TNV TOTTOBETNON TOU TIPOIOGVTIOG, TN HAPKA, TIG OTPATNYIKES

1

Kovayou, A. (1996), «lwg Ba yivete emixeipnuaTtiog: H olpfaon dikaidxpnong Kal n OAveIKr
eTwvupia,» To BAua, Avarrtuén, H Apayur oag.
KaveAAodTTOUAOG, E. (2003), “HpBe n wpa va yiveig dikaiouxog;” EEmpég, 14/05.
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MAPKETIVYK, TNV EUPECH TNG KATAAANANG ToTroBeoiag, K.T.A. AuTr n péBodog evdeikvuTal
yia KATToIoV TTOU £XEI AN MIa €TTIXEIPNOIAKN 10€a. To PEYaAUTEPO €uTTOBIO TNG idpuong
piag véag emmixeipnong eival n xpnuarodotnon. Edv n emyxeipnon xpeidletal éva
1S1aiTepa UYPNAS aApxIKG Ke@AAalo, O emixelpnuatiog Ba TPETEl va Ppel TPOTTOUG
XPNUaTodOTNONG OTTWG venture capital, i GAAoug TTI0 TTapadooiakoug TPOTTOUG Yia va
ompigel Tnv emévdéuon Tou. Evw n idpuon véag emixeipnong S1a8£Tel Tov uwnAdTEPO
KivOuvo o€ oxéon PE TIG AANEG TpEIG HEBODOUG, QPEPEI Kal Ta JEYOAUTEPO KEPDN.

13.2.3.1 lMAsovekmijuara

KaAr emmAoyn av KATToI0G £XEI IO CUYKEKPIKEVN ETTIXEIPNMATIKA 10€a, AQOU CUVETTAYETAI
OANIKO €AeyX0 aTTOPACEWY, UYNAOTEPO €1I000NUA, HEYaAUTEPO KEPDN KAl ETTAYYEAUATIKN
auTtovopia. Etriong pmopei va em@épel avaTtuén tng dnPioupyikdTNTAG TOU ATOUOU Kal
KOIVWVIKNA avayvwpion.!

13.2.3.2 Meiovekriuara

H idpuon piag véag eTmixeipnong atroteAei OUOKOAO BPOUO yia évav emixelpnuaTia dixwg
OXETIKN euTTEIpia KOl  evéXEl OXETIKA aBefaidtnTa (TT.X. OIKOVOMIKEG  €EENICEIC,
avVTaywvIoudS)® Kal ETTIXEIPNUOTIKG pioko. ETong ouxva TTPoKUTITouV TTPoBARUaTa
XPNHaTOdOTNONG.

13.3 Aodyol yia Tnv Arroguyn 16pvong piag Néag Emyxeipnong

O1 Adéyor mrou Trapoucidlovtal ammd 1o Dekins (1996) yia Tnv atroguyn Tng idpuong
emyeipnong eivar  ToAAoi. O1 Adyol auTtoi TTpokUTITOUV  ammd  €pEuva TTOU
TIPAYHOTOTIOINCE O OUYYPOPEQG HE DEIYHA PIKPOUECQIWY ETTIXEIPACEWY KAl HEPIKOI OTTO
auToUg gival o1 €ENG:

‘EMeipn mépwyv yia v idpuon (insufficient start-up finance)

MpoBAjuaTa xpnuatopowv (cash flow problems)

Mn amrodekToi kivduvor (Unacceptable risk)

EmmAoyn un cwoTtou 16110V (INnappropriate location of business premises)

‘EAEIPN YVWOEWV AOYIOTIKWY / XPNUOTOOIKOVOUIKWY TEXVIKWYV (lack of
knowledge of accounting/ financial techniques).

Ettiong, TpoowTrikd TTPOoRARMATA TOU ETIXEIPNUATIA UTTOPOUV VA QTTOTPEWOUV TNV
idpuon piag emxeipnong cival. Ta kupidétepa atrd auTtd sivai:

Xpnuatooikovopikég deopevoelg (financial commitments)

Oikoyevelakég deopevoelg (family commitments)

®6Bog amotuyiag (fear of failure)

‘EAelpn autotretroibnong (lack of general self-confidence)

Etrapkrig ikavoTroinon atd v Twpivh epyacia (adequate current job
satisfaction)

KaveAAoTTOUAOG, E. (2003), “HpBe n wpa va yiveig dikaiouxog;” EEmpég, 14/05.
KaveAAoTTOUAOG, E. (2003), “HpBe n wpa va yiveig dikaiouxog;” EEmpég, 14/05.
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AveTTapKig uTToaTHPIEN aTTd ouluyo / ouvTpogo (inadequate encouragement
from spouse/partner)

Aev uttapxel e¢e1dikeuon oTIg epyacieg TTou Ba ouvavTrioel (not having mastery
of the tasks or jobs they would encounter).

2uvoyifovTag, TEooepIg gival ol AGyol yia TOug OTToioug Ba PTTOPOUCE va ATTOTPATTE N
idpuon piag emxeipnong:

‘EANEIYPN APKETWV OIKOVOUIKWY TTOPWV
AuToTtTeTToiONON

2XETIKA yvwon

YTrooTtApIgn.

13.4 MpobmoBioeig yia Tnv Kain Ayopd piag ‘Hén Ymapxovoag
Emyeipnong

H ayopd upiag Adn utmmdpxouoag €mxeipnong €ival évag atrAog TpOTTOG va ATTOKTACE!
Katrolog Tn OIK Tou emixeipnon. MoAAd damavnpd kai xpovoBoépa oTtddia (6TTwg yia
Tapddeiyua n épeuva ayopdg) Ta oTroia gival avaykaia yia Tnv idpuon uiag véag
EMmxeipnong ammogelyovtal Otav o emyeipnuaTtiag ayopddel pia ndén umdpyxouca. H
ayopd HIag OAOKANPNG €TTIXeipnong, CUdTTEPIAANPBAVOREVOU Kal TOU €EOTTAIOHOU, Twv
TTpounB&iwy, TOU ypageiou, Twv EUTTOPIKWY CNUATWY Kal TNG ®AUNG Kal TreAaTeiag
OUVETTAYETAI AUEDN EvapEn TWV ETTIXEIPNOIOKWY AEITOUPYIWV.

EvTtouToig, 600 KaAn sukaipia Kal va Bewpeital n ayopd pIag €TmIXEipnong, xpeialetal o
emyxeipnuaTiog va BePaiwbei 0TI €xel PEAETACEN ETTAPKWG TN CUMPWViIa TNG ayopdg.
Katapxag, 6a trpérmmel va cival oe Béon va yvwpilel 6Aa ekeiva Ta UNKA (KTiplo,
e€OTTAIONOG, pdgIa, K.T.A.) Kal Ta AGuha oToixeEia (orpoTa, @Aun Kal TTeAaTEia,
TpooNAwaon epyadouévwy) TTou TrepIAapBavovTal p€oa oTo cUPBOAalo TNG ayopdc.

H g¢€Taon NG katdoTaong Tou €EOTTAICHOU Kal TOU KTIPIOU TTou ayopddeTal gival TTiong
atrapaitntn TPoUTTO0e0N yia pia cup@épouca ayopd. O €AeyX0G TwWV XPNUATOOIKOVO-
MIKWV KAl QOPOAOYIKWYV EYYPAPWY yia Ta TEAEUTaia TOUAGXIOTOV Tpia xpovia atrd évav
appOodIo eAeykTA cival w@éAipog. O emxeipnuaTtieg ouvnBifouv va €xouv UTTEPPOAIKN
armrown yia Tnv KatdoTtaon TG €mixeipnong tou. O €Aeyxog atmd TpiTo TTPOoWTTO divel
dia TT0 KaBapr] Kal peaNIOTIKF) ATToWn yia TV TTPAYPOTIKA agia Tng emyxeipnong. H agia
TNG EMIXEiPNONG €ival n KEpdoPopia yia Tov emixeipnuaTia ko 6x1 N agia Tou evepynTiKoU
™MngG.

13.5 Epwtiupara mov Mpémel Kamolog va IKePTei
13.5.1 Nwg 10 KbéoTOG Ayopdg piag ‘HOn Ymrapxouoag Emixeipnong Zuykpiverai
He To KbéoTtog I15puong piag Emixeipnong;

MNa v emAoyn NG pIag A TNG GAANG peBSdou atraiTeital n oUykpion Tou KOOTOUG
METAEU Twv OUO eVOANOKTIKWY. ZTO KOOTOG TNG Ayopdg MIAG ETIXEIPNONG TTPETTEN va

! Paul DeCeglie (1998), Business Start-Ups magazine, Good Buy: What to find out before buying an

existing business, April.
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mepIAapBaveral kKal To KOOTOG METATPOTING 1 avakaiviong tng emixeipnong. 'Evag
AoyioTAG Ba ptTopouce va gival o 1o KAaTGAANAOG cUPPBOUAOG yia Tn cUyKpIon Kal TV
€TMIAOYN TNG AUo NG TNG ayopdg ) TG idpuong.

13.5.2 MNarti MouAiéTal n Zuykekpipévn Emyxeipnon;

Mpiv TNV ayopd piag emmixeipnong eival oKOTTIPO O ETTIXEIPNUATIOG VO avapwTnBei kal va
dlepeuvnoel Toug Adyoug TTWANONGS TNG. H digpedvnon auTh PTTOPED va yivel akoua Kai
ME TTOAU aTmrAoUG TPOTTOUG, OTTWG Vyia TTAPAdelyua O EMIXEIPNUATIOEC va PWTACEI
YEITOVIKEG ETTIXEIPAOCEIG, avTaywVIOTEG i €10IKoUG cupPBoUAoug yia TV KatdoTtaon Tng
emyxeipnong. Mia €AKUOTIK ETTIXEIPNON UTTOPEI va pn Bewpeital «Kahr] ayopd» av
avikel o€ évav KAGdO TTou xavel OIOpKWG £Da@og, av PBPIioKETal O€ HIa KAKOPNUN
YEITOVIA A av €xel YEVIKOTEPQ KOKI Qrjun.

13.5.3 Av n Emixeipnon Eivai Emituxnuévn, Moia gival Ta ZuoTatikd Tng
EmTtuxiag Tng; Ta ZuoTtarikd Autd Eival E@ikTé va MeTagepBouv oto Néo
Emyxeipnuaria;

Av uia emxeipnon civar 18iaitepa emtuxnuévn otnpifopevn oTnv TTEAATEIA NG, N
meAateia auth Ba emdeigel TNy idla TTPOOAAWGCN OTO TTPOCWTTO TOU VEOU ETTIXEIPNUATIC
Etriong, o evdiapepduevog ayopaoTig Ba TpéTrel va avapwTtnBei, ekTd¢ amd T
ouvatétnta dlaTApNonNg Tng TreAateiag, €dv o1 epyadduevol Ba  TTapapeivouv
emodeikvUovTag avaioyo hRAo.

13.5.4 Av n Emixeipnon Aev Eivai I181aitepa ETriTuxnuévn, Miropei va Metartpartrei
og Emituxnuévn;

Meiwpéva képdn dev anuaivouv atmapaitnTa amotuxnuévn emixeipnon. Mia duopevig
KATAoTOON PTTOPEN va avaTpaTTEl JE KOAUTEPO EAEYXO KOOTWYV, BeATIWUEVN dlariuion i
Katoleg AANeg aAhayég. H eptreipia €xer Ogigel 011 pia Ox1 kai 7000 €mTUXNMEVN
ETTIXEIPNON UTTOPEI VA Yivel TTETUXNUEVN.

13.5.5 Nwg Kdatroiog Emixeipnuatiag Mropei va EvnuepwOei yia tTnv Emixeipnon
Mpiv TRV Ayopdq;

AvdAoya pe 1O €i00G TNG ETTIXEIPNONG MTTOPEI O UTTOWRPIOG aYOPAOCTHG va Yivel JEPOG
TNG ETTIXEIPNONG VIO PEPIKEG PEPEG KAl VO TTaPATNPEi OAES TIG AeITOUpPYiEG TNG aTTd KOVTA.
Mia Tétola AUon emTpémTel TN oulATNON TWV AEITOUPYIWV HE TOUG TTPOUNBEUTEG, TOUG
EPYagopEVOUGS Kal TOUG TTEAATEG.

13.5.6 Moia Eival Ta MeAAovTikd ZxéSia Tou Twpivou Emixeipnuaria;

AtTaiTeital n avakaAuywn Twv oxediwv TOU ETTIXEIPNUATIA TTOU TTWAEI TNV €TTIXEIPNOT) TOU.
Eivar mBavov va oxedidlel va avoigel pia  avtaywvioTpia  emixeipnon. e éva
EUVOIKOTEPO Oevdplo, Ba Atav KaAd va atmmacxoAolvriav ol TTpwnv IGI0KTATEG WG
oUuBoUAOI HEPIKAG atraoxoAnonc.t

! Paul DeCeglie (1998), Business Start-Ups magazine, Good Buy: What to find out before buying an

existing business April.
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13.6 MpakTikég IVUPOLAEG

To va yivel kamoiog emxeipnuaTtiag dev amaitei atrapaitnTa TNV idpuon g dIKIG TOU
emyeipnong ammd v apxn. Ymapxe kai n evaAAokTiki AUon Tng ayopdg piag Rodn
uTtdpxouoag emxeipnong. H evaAAakTIKr auTr) AUon €xel KATToIa TTAEOVEKTANATA TTOU
£XOouv ava@epOEi.

«Orav karrolo¢ ayopdder uia emixeipnon, ayopddler kamn mou O&v UTTOPEI OUCIAOTIKA va
o¢l, va ayyiéel aAAa umopei va géstaoel i va aéioAoyrioer» dnAwvel o David H. Troob,
Yevikog dieubuvtrg NG Geneva Companies, piag PEYAANG €TTIXEipNONG CUNBOUAWY
Tavw o€ BEPaTa EEAYOPWV Kal CUYXWVEUOEWV pE £dpa Tnv California.’

‘Evag ayopaoTig emmixeipnong ayopddel £mmiong pia emyeipnon mou ron mapdyelr éva
TTPOIOV 1 PIa uTTnPEeaia. AuTo akpIBwg ATav TO KivnTPo yia Toug Roland Reems kai Mike
Nofsinger, ocuvidloktATeG NG Moran Printing Co. otn Florida, va ayopdoouv Tnv
emxeipnon Toug 10 1978. Kai o1 duo Toug gixav pia agidAoyn KapiEépa otov KAGdO Tng
TUTTOYPAaQiag Kal yia 1o Adyo auTd Toug ATav Quaikd va ayopdoouyv Jia ETTIXEIPNON TTOU
vVa AOXOAEITal PE TNV TUTTOYPOQIa.

Me TiIg yvwpipieg TTou 1dn d1€6eTav, gixav apéowg TTapayyeAieg yia TO TUTTOYPAPEIO TTOU
Emperte va Tmapadobouv oAU dueca. Etredn éva tuttoypa@eio eival pia €Tmixeipnon
evidoewg kepahaiou, 0 Reems ekTipnoe 61 Ba xpeiaddtav TTePITTou éva XPOVo yia va
I6puoouv pia TETola emixeipnon ammd TNV apxr. AuTdg o Xpovog oképtnkav o1 Ba
MTTOPOUCE va OTTOTEAECEI AVTAYWVIOTIKO UEIOVEKTNHA YIO auTOUG. «XpeiadduaoTtav va
YivOupE dueCa TTapaywyoi Xwpig va Xaoouue oUTe PIa OTIYHN», Tovifel 0 Reems. «Agv
BéAape va Byoupe €Ew atrd TNV ayopd OAo ekeivo To didoTnua TTou Ba xpeladdTav yia
va TTapayyeiAOUPE Kal va OTAOOUME Ta pnxavAauarta, 16plovTiag amd Tnv apxn Tnv
ETMIXEIpNON».

Quoikd, UTTApXOUV Kal OpvnNTIKA OTn ayopd piag emxeipnong. H ayopd piag
emxeipnong o€ onuaivel povaxa ayopd Tou evepynTiKoU TNG aAAG Kal ayopd PEPOG Tou
TadnTIKOU TNG Kauid Qopda.

MNati opwg dpaye K&TTolog Ba TTouAoUCE pia TUXNUEVN Kal KEPDOPOPQ ETTIXEIPNON;
MoAANoi emixeipnuatieg dnAwvouv TTO €UTUXIOPEVOL KATd Tn OIGPKEIA TWV TTPWTWV
Bnudtwv Tng idpuong kalr oTa TTPWTA XPovia AsiToupyiag Tng emxeipnong. Otav n
AeiToupyia Tng emixeipnong yivel 1diaitepa opaAr, PapiouvTtal, voiwBouv TTAREN Kal
waxvouv yia KAt GAAo. AAAN Kartnyopia €MIXEIPNUATILOV KOUpAZovTal YE TV avaAnyn
euBuvwv 1 épxovtal avTIUETWTION PeE TTpoBAfuaTa  uyeiag 1 GAA  TTPOCWTTIKG
TPOoBAAMATA TTOU TOUG 0dnyouv va TTOUAACOUV Tnv TIXEipnon Toug. MANoTa, PEPIKOI
atmmd TOUG TTIO ETMITUXNMEVOUG ETTIXEIPNMATIEG 1IOPUOUV Ia €TTIXEIPNON €xovTag rnon
KataoTpwoel TTAAvo yia To TTwg Ba Byouv atrod auTr o€ OpIoPEVO XPOVIKO didoTtnua.

H ayopd uiag emixeipnong eivar peydAn Oéopeuon Kal KATTOIOG TIPETTEI va givail
eCaipeTik& oiyoupog 6T B€EAel va akoAouBAoel pia TETola KapiEpa. Xpelddetal katoia
OXETIK TTpoUTTnpedia oTov eupUlTePo KAGASO. AAAN pIa TTAPAPETPOG OTNV ETTIAOYA
ayopdg piag Adn uttdpxouoag eTmixeEipnong cival n yewypa@iky 8éon. H emxeipnon
TTPETTEl VO BPIioKETal O€ HEPOG TTOU va TAIPIALEl JE TOV TPOTTO (WNAG TOU ETTIXEIPNUATIAN
Akéua, Tpétrel va BePaiwdei 6TI 0TO PEPOG EKEIVO UTTAPXEI ETTAPKES EPYATIKO OUVAUIKO

Jacquelyn Lynn, Unlocking The Door To Success, Take a shortcut to start-up by buying a turnkey
business. Business Start-Ups magazine - September 1997.
Jacquelyn Lynn, Unlocking The Door To Success, Take a shortcut to start-up by buying a turnkey
business. Business Start-Ups magazine - September 1997.
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Kal OTI TO KOOTOG CwNG Kal To KOOTOG AEIToupyiag TnNG €TIXeipnong eival atmodekTd atrd
TOV ETTIXEIPNUATIAL.

O eT1mid0&og emiXEIPNUATIAG PTTOPEI va XPNOIYOTTOINCEl KAl TOV TTPOOWTTIKO TOU KUKAO
Kai TG Olaouvdéoelg yia TNV avelpeon €mxeipnong yia ayopd. Xpeidletar va
EVNUEPWOEI TOUG PiIAOUG Kal ouvadépPoug yia 1o TI akpIBws avaldntd. O Reems kal 0
Nofsinger xpnoiyotroinocav 1n p€60d0 Twv ayyeAIWV yia TNV avelpeon TNG ETTIXEIPNONG
Tou éyayvav va ayopdoouv. MNMoAU cuvtopa déxtnkav TNAEQWVNUa atrd Tov I8I0KTATN
€VOG OIKOYEVEIOKOU TUTTOYPa@Eiou TTou AOyw ouvTagioddtnong ABeAE va TTOUAnoEl TNV

ETMIXEipNonN.

H Aemrropepng e€€Taon TnG emmixeipnong €ival TToAU onuavTiko {rTnua. AkOua Kal av o
emyeipnuatiag dexbei cuPBOUAEG aTTd ywwaoToUG GUPBOUAoUG, 0 id1og gival 0 TEAIKOG
AATITNG TNG ammo@aong. «H euBlvn kal 0 éAeyXog Tou BIAKAVOVIOHOU ayopoTTwAnaiag
TNG ETIXEIPNONG avAKel OTOV iBI0 TOV ETTIXEIPNUOTION, AéEl 0 Reems. «Amo 1 oTiyun
mou 6Oa vyiver n ayopd, n €ubuvn yia v EmTUxia NS Emixeipnons emBapuvel
£€0AOKAPOU TO VEOD 1B10KTNTN.

Otav Bpebei pia emixeipnon mpog ayopd dev TTPETTEI va €ival O AyOpOaOoTHG EKEIVOG TTOU
Ba ava@épel TNV TIUA TTPWTOG. Oa ATav KAAUTEPO va aPro el TOV TTWANTA va TTEl TNV TIPN
TToU €MOUET KAl JETA va yivouv TTEPAITEPW DIATTPAYHATEVUOEIG.

H katdAnén o€ pia TeNikA TignA gival 1o TPWTO Bripa Tou diakavoviopou Tng TTwAnong. O
Troob Aéel 6T TO WG yiveral n oup@wvia eival TTOAU TTI0 onuavtikG amd Tnv
TTPAYMATIKA TIUR. XpelddeTal TTPOCEKTIKA HEAETN OAWV Twv dIACTACEWV TNG CUPPWVIAG.
«Aev TPETTEI KATTOI0C va UTTOOXEBEI KATI TTOU Ba TTpokaAéaer mpoBAnuara ato péAdovs,
Aéel o Troob. «[pémer va BePaiwbei o emixeipnuatias 6n 0 xpdvog Tou Ba apiepwoei
atnv emixeipnon kar 6x1 oto va di0pBwaoel éva AaBog tou Eyive Katd 1 diIdpkeia NG
ayopdc¢.» O1 oupPBouléc Tou Reems treplAappdvouv kal Tnv eyyunon un idpuong
AVTOYWVIOTIKAG ETTIXEIPNONG OTTO ToV TTWANTH. A£El XOPOKTNPIOTIKA OTI PIa ETTIXEIPNON
Oev Ba agidel TiTrota av 0 TTWANTAG AVOI&el Pia avTaywvioTpia eTmXeipnon oTo dITTAavO
Opbuo Aiyeg BOOUAdES HETA TNV TTWANCN.

TEéNOG, TTPETTEl KATTOI0G va €XEI OTO VOU TOU OTI N ayopd eV gival UTTOXPEWTIKI Kal O
emxeIpnuaTiag pmopei va @uyel amd 1n diadikacia Otmoia oTiyur) autdg embBupei. O
Troob Toviel 611 «EQv TOoU ayopadrtn v TOU APETEl N EMTIXEIPNON N N ouuQwvia, dsv
TPEmel va ayopdaer», «To 01 KAmmoio¢ E00cwe évav unva yia va Waxvel Kamn Ogv
onuaiver amrapaitnta Ot TPETTEI va TO ayopdocl. Asv UTTAPXEl Kauia uTToxpéwan.»

Mpiv Kal geTA ammd TO KAEIOIUO TNG CUPPWVIaG TNG ayopdg, o Reems cupBoulAeuel Tov
ETTIXEIPNMATIO VO AQIEPWOEI KATTOIO XPOVO YIO VO HOIPACTE YE TIG KUPIEG OMAdES
evoloQePOEVWY (EpYalOEVOUG, TTEAATEG Kal TTPOPNBEUTES) TNV 16€a TOU Kol TO Opaud
Tou yia Tnv emxeipnon. O Reems xopaktnpioTIKa OnAwvel 6Tl «Eivar kaAd o
emixeipnuariac va oxediader 1o péAdov pe O0Aoug autoUg Toug avBpwiToug, va Toug
EUTTAEEEI AVAKOIVIVOVTAEC TOUC aVd TAKTG XPOVIKG SIaoTAUATA T LEAAOVTIKG OXEdIa. ».

Kavévag TTwAntig dev ptropei va eyyunBei Omi opiopévol TTeAATEG | epyalouevol Ba
TTAPAMEIVOUV OTNV ETTIXEIPNON ME TOV KAIVOUPYIO IBI0KTHTH, GAAG PTTOPEi va eyyunBei o
Ba Tapaucivel otnv emxeipnon katd 1 OIdpkeEIa TG METABATIKAG TTEPIGdOoU. O
TTEPIOCOTEPOI TTWANTEG CUPMPETEXOUV O€ QUTO TTOU ovouddetal peTaBaTiki TePiodog, n
oTroia Kupaivetal atrd €¢ pAveg £wg Kal dUo xpovia. Katd Tn didpKkeia autAg Tng

! Jacquelyn Lynn, Unlocking The Door To Success, Take a shortcut to start-up by buying a turnkey

business. Business Start-Ups magazine - September 1997.
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TEPIGOOU, 0 VEOG IBIOKTATNG CUCTAVETAI OTOUG TTEAATEG KAl ATTOKTA yvwaon OAwv Twv
AEITOUPYIKWV AETTTOPEPEILV.

Eival onuavTikd Aéel 0 Reems va E€TMKOIVWVEL O ETTIXEIPNUATIOS KABAPA Kal CuXvA HE
6Aoug Toug euTTAEKOPEVOUG OTnv eTaipia. «Na agnoer tous avBpwirous va Tov
yvwpioouv Kai autdg Ba TouS yvwpioel aTn CUVEXEIA, VA KPATAEN avoIXTA Ta a@Tid Tou
Kail TNV mépTa T0U.”».

13.7 IvpmepAacuaTa

‘Exel uttoAoyioTei 611 T0 25% Twv VEWV ETTIXEIPNPATIKWY TIPOCTIABEIWY, XWPIG TN
ouvepyaaoia franchise, atrotuyxdvouv Ta 800 TTpWTA XPOVIA AEITOUPYIOG TOUG, EVW TO
40% armoTuyxavel péoa oTa TTPWTa TTEVTE Xpovia Tng TrpooTrddeiag autig. To
MeEyaAUTEPO TTAcOVEKTNUA Tng emmévduong franchise éykeitar oto 0TI €§ao@alilel oTov
«QyopaoTA TNG ETTWVUHIAG» OTI n €mXeipnon Tou €xel eMAECEl €xel TTEpAOEl ATTO TIG
@daoeig uynhou Kivouvou Kai éxel emPiwoel. Autd TTou ayopddel o evOlaQePOUEVOG
«ETTEVOUTNG» €ival N CUPPETOXN TOU O€ IO ETTIXEIPNOT TTOU £XEI EETTEPATEI TO PIOKO TNG
ATTOTUXIaG KAl £XEI AVATITUXOE ETITUXWG.

Mépav Twv GAwv n avdmtuén dpaotnpidtnTag péow Tng peBddou Tou franchising
TTPOoPEPEl DIAPOPESG ETTIAOYEG O O,Tl aQopd To apxikd KEQPAAaIO TTou Ba xpelaoTei
Kaveig yia va gekiviioel pia véa emxeipnon. MNa tnv EAAGda, evw uttdpyxouv uovo 4
aAuoideg Tou dlaBéTouv TTEPIoodTEPa aTrd 100 KataoTiuaTa yéow franchise, 1o 55,1%
TwWV ouoTNuaTwy, onAadn 162 alucideg diabétouv amd 0-4 kataoTAPATA HECW
franchising. v eAAnvIk ayopd UTTAPXOUV TTEPITITWOEIG OTTOU TO dAPXIKO KEPAAAIO
gival JOAIG 24 xINGdeG Eupw.”

OtroloodnTToTE BEAEI VO EEKIVIOEN pIa vEQ €TTIXEIPNUATIKY dpaoTnEIoTNTa Ba TTPETTEl va
yvwpicel BeRaiwg 611 dev UTTAPXOUV MAYIKEG CUVTOYEG ETITUXiAG. AUTO OTO OTTOIO
MTTOpEl va uTtoAoyidel Kaveig eival n PETAQOPd HIOG CUCOWPEEUPEVNG euTTEIpiag. H
EMIXEIPNPATIKA OpacTNEIOTNTO CUVETTAYETAI PIOKO yia auTdv TTOU TNV QOKEN Kal TITToTE
Oev pTTopei va 10 aAAGEel auTo.

Aev givar Aiyol oI ammé@oITol KATIOIWV TTAVETTIOTNMIWY TToU, a@oU KaTtdgepav va
OUYKEVTPWOOUV TO €TMBUPNTO KEPAAQIO, aTTOPACifOuV va OTPAPOUV OTNV EUTTOPIKN
OpacTnPIOTNTA «ayopPAlovTag» £va «vTOTOo» I éva €I0ayouevo «Ovopax. Idiaitepa
onuo@IAf civar Ta KaTaoTApata Aiavikig TTwAnong Tou OlaBétouv  Gvoua  Kal
TPWTOTUTTIO TTPOIOV KABWG Kal ETTIXEIPAOEIS UE «brand names», ol OToieg €ival ndn
YVWOoTEG Kupiwg otnv Eupwtn aAAd kal otnv Auepiki. ©Oa Atav oAU dUGKOAO yia
KATtrolov va au@ioBntioel Tnv €mTuxXia aAucidwv OTTWG AUTAG TTOU gUTTOPEUETAl T
maywtd Haagen Dazs oe¢ oAOkAnpn tnv EAGda kai NG yVWOTAG «@ippag»
KaAAuvTIKwv «The Body Shop». Agv gival Tuxaio €tmiong 10 yeyovog 6T yovo pia atmoéd
TIG €TaIPEiEG TTOU aoyoAouvtal oTnv EAAGOa pe TV avdamTugn kal Tov OXedIaouO
avaTITugnG emxeiprioewy Pe mn péBodo Tou franchising péoa oe T€EooEpa Xpovia £XeEl
oTo evepyNnTIKS TNS 40 cupBodAaia ouvepyaaiag.®

http://www.sbaer.uca.edu/Newsletter/issues/2000/62700.html

H eméAaon Tou franchise, Huepnoia, 30/05/2002.

Kovdyou, A. (1996), «lwg Ba yivete emixeipnuaTtiog: H olpfaon dikaidxpnong Kalr N OAVeIK
emwvupia,» To BApa, Avamtuén, H Apayxun oag.
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13.8 MeAétn Nepinreoong (Case Study)

(Epmrvevopévo amo To Small Business Gateway — www. sbgateway.com)

H kupia Shona Cooper idpuoe éva pIkpd payadi «Pet Shop» 1o 1996 padi pe 1o ouluyo
™NG. Metd amd éva xpovo, 1o payadi TG @avnke o1 dev gixe eATTIOEG va @Epel kKEPON Kal
€101 aTTOQAOIoE va OTpaei oe AAAN emixeipnon kAeivovtag 1n dikid Tng. 'Exovtag
KATTOIEG yVWOEIG AoyIOTIKNG, N Shona Cooper dkouoe Tuxaio OTI TTwAEiTal €va
OuvoIKIOKS payadi pe TodNnAaTa o€ Eva TOUupPIoTIKO BEPETPO KOVTA OTO OTIITI TNG.

H kupia Cooper €¢étaoe Ta XPnNUATOOIKOVOUIKA OTOIXEIO TNG TTPONYOUUEVNG XPOVIAG Kal
av kai Ogv €ixe 101aiTepn euTreaipia o€ TodNAata, amo@doice va ayopdoel Thv
emyeipnon. Ovéuace tnv emxeipnon Coopers emeidr] v £BAETTE WG OIKOYEVEIOKN
eTmxeipnon pe 1a Tpia NG TTaudid va fonBouv Ta caBaTokUpIaka Kal apyieg.

To kalokaipl Tou 2001 n Coopers AVTIHETWTTICE TN PEIWON TOUPIOTWY Kal TTeEAATEIAG.
«Agv ATav KaAr xpovid yia pgag» Aéel n emixelpnuaTtiag. «lMpoo@époupe 6,11 KAAUTEPO
MTTOPOUPE OTOUG TTEAATEG HAG KAl TOTEUW OTI pakpoxpovia Ba avrapeipOouue yia
auTto. Ta TTévTe TTPWTa Xpovia gival SUOKOAQ yIa OAEG TIG ETTIXEIPNOEIG. AOUAEUW 7 PEPES
TNV €BOOpEda aAAG autd TO TrEpiMEVa OTav aTmoQAcIca va @TIAEw Tn OIKf Hou
emxeipnon. Motevw 6T N €pyaTIKOTNTA Jou Ba KAPTTOPOPRCEl CUVTOUA.»

EpwTtioeig

1. Tortevere 0TI N Kupia Cooper €méAeée cwoTd va ayopdoel Tnv €TTIXEipnon YE Ta
TodNAaTa;

2. T Ba émperte va e€eTdoel TTPIV TV ayopd TNG CUYKEKPIYEVNG ETTIXEIPNONG;

3. H yvwun ¢ kupiag Cooper yia Toug AGyoug atToTuxiag Tng emxeipnong eivai
OowoTA OUPPWVA JE TN YVWHN 0Ag;

4. Tloia gival Ta TTAEOVEKTAPOTA KOl TO PEIOVEKTAUATA TNG ammOPacng TTou TIPE va
ayopdoel TNV ETMIXEIpNON Y& Ta TTOdNAATq;

5. MoTedete 6T Ba ATav KaAUTEPO yia Tnv Kupia Cooper va 16pucel TN dIKIA TNG
emyeipnon; Moia Ba ATav Ta TTAEOVEKTAPATO KOl TA MPEIOVEKTHMOTA MIAG TETOIAG
ETMAOYNG;

6. TiBa cupBoulelare TNV ETTIXEIPNPATIO VA KAVEI OTO PEANOV;

13.9 Oé&nyieg Mpog AISACKOVTEG

To Béua «Ayopd 1 idpuon emixeipnong» dev KAAUTITETAI auTOUOCIO ATTO TNV UTTAPXOUC O
BiBAloypagia. Me aAAa Adyia, dev uttdpyel katolo BiIBAio TTou KaBapd va avaAuel auTo
10 {ATNUA. QG €K TOUTOU QTTOTEAEI EQAATAPIO yIa TNV KAANIEPYEIQ TNG KPITIKAG OKEWNG
TWV QOITNTWV.

2 KOTTOG TOU OUYKEKPIPEVOU YeEVIKOU BEpaToG gival:
H karavonaon o1 ekTOG atrod Tnv idpuon TNG ETTIXEIPNONG, UTTAPXOUV Kal GAAOI TPOTTOI
ammoéKTNONG MIAG ETTIXEIPNONG.
AvdAuon Twv TPOTTWV QUTWV Kal  KATavonon Twv  TTAEOVEKTNUATWY  Kal
MEIOVEKTNUATWY TOU KABE TPOTTOU.

2uykpion NG ayopdg nNdn umdpyxouoag emxEipnong, Tng idpuong Kal Tou
franchising.
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Aev umtdpxel owoTd N AdBog oTnv emAoyf Hiog amd TIG Tpelg peBOdoug. H
EUTTEPIOTATWHEVN ETTIXEIPNUATOAOYIO apKei £€T01 WOTE évag QoITNTAG va eTIAEEEl pia aTTo
TIG TPEIG HEBBDOUG.
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