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16.1 Ti Eival éva Emyxeipnuatiko Movrtélo (business model)

‘Eva business model pyecoAafei YeETALU MIAG KAIVOTOUIAG, TTIO YEVIKA MIAG TEXVOAOYIKNG
AUong o€ éva TTPOPANPO TNV OTToIa TTPOTEIVEI PIa ETTIXEIPNON, KAl TNG EKMETAAAEUONG TNG
«agiag» 1TTOU aUT N KalvoTopia / Auon eutrepiExel. Me GAAa Adyia, €va business model
OUVIOTA €va €PYAAEiO TTOU ETTITPETTEI OE IO ETTIXEIPNON VA dNUIOUPYHOEl TTPAYUATIKA £€0000
Ao €va TEXVOAOYIKG TTPoidv (yia TTapddelyua, MIa Kaivoupyla TEXVOAOYIO TNAEOTITIKWY
oBovwyv, autrp TTou €xel ovopaoBei plasma screen) r amd pia vEQ UTTNPECIQ TTOU N
ETIXeipnon €lo0dyel otV ayopd Kal n oTroia oTnpEifeTal oTn Xpnon TteXvoAloyiag (yia
Tapadelyua, opydvwon dnuotrpaciwy / auctions péow Tou TVTEPVET yia TPiTOug, OTTWG
Kavel 10 eBay).

Marti xpeialetal Aoimrév éva business model? AidTI n 1I0TOpIa TWV TEXVOAOYIKWYV £EEAICEWY
HOG €XEI TTEIOEI OTI VEEG, PPEOKIEG IDEEG KAl TEXVOAOYIEG BEV OUVETTAYOVTAI AUTOUATA £€000d,
KEPON Kal ETTIXEIPNMOTIKA €TTITUXiA (TTOAAG €ival Ta TTapaAdeEiyuaTa ETTIXEIPAOEWY TTOU dEV
KaTapepayv TTOTE VA EI0AYAYOUV WE ETTITUXIA MIO KAIVOTOWIO, UE OTTOTEAECUA N KAIVOTOMia va
MNV €Cnoe N JiIa AAAn eTTixeipnon va kEPdIoe xpruata atrd auTrv). Znuacia dev €xel TO00
AoITTév av Ba TACEl KAVEIG TTPWTOG OTNV KOUPOO TNG TEXVOAOYIKAG KalvoTouiag, r av Ba
€NBeI apydTEPQ OTAV TO AVTAYWVIOTIKG TOTTiO Ba gival kaBapdTepo, 600 To va dIaBETEl Eva
atroteAeopatikd business model.

AUTA n ATTOTEAEOUATIKOTNTA, TTOU €ival TTPOUTTO0EON TNG £TTITUXIOG, MOIAdEl HANIOTO va £XEI
TpeIC aTrarTAoeic.! MpéTel va:

@  Al0BETel KaveiG «kaAr» Texvoloyia kal aicbnon yia 10 TTWG N ayopd Ba aAAGgel atrd
TNV el0aywyn evég véou TeXvoAoyikou TTpoidvTog / uttnpeoiag (Value Creation).

@ Opyavwaoel TNV KAataAAnAn etmixeipnuatikiy 0oyl Tou Ba €uvoroel TNV €I00ywyn
auToU TOU VEOU TEXVOAOYIKOU TTpoiovTog / utnpeaiag (Value Delivery).

@ Armokopioel é00da (Value Capture).

‘Eva business model dlopoppwvel AoImtov €va TTACICIO pIag TéTolAG TTOAUDIAOTATNG
QTTOTEAEOPATIKOTATAG TTOU PETAOXNMATICEl TNV TEXVOAOYIA Kal TNV dUVOUIKA TNG, HEOW TNG
QTTOKTNONG KATAVOAWTWY KAl TNG TMITUXOUG dlEioducng oTnv ayopd, OE EUTTOPIKA ETTITUXIO
kal ¢ooda. ‘Eva business model eival kot ouciav évag TPOTIOG ETTIXEIPNUATIKAG dpACNG
MEOW €VOG TTPWTO-OXEDIOU AVTIUETWTTIONG TNG «dIMTANG aBeBaidTNTAG», TNG TEXVOAoyiag (Ti
XOPOKTNPIOTIKA TTPETTEl va €xel éva TTPOIOV-UTINPETIa;) Kal TnG ayopdg (Ti BEAel o
KATAVOAWTAG;).

H A&IToupyIKOTNTA TOU cuvicTatal oTa eEAC:”

@ OpiCel wia «1TpoTOCcN agiag» (articulates the «value proposition» - the value created
for users by the offering based on the technology).

@ EvtoTifel, yia 10 €v AOyw TTPOIOV/UTINPETIa, TO «TUAUA TNG ayopdg» OTo OTToio Ba
atreuBuvBei (identifies a «market segment» - the users to whom the technology or

BA. R. Henderson, http://www.mit.edu/people/rhenders/home.html

Chesbrough, H. and R. S. Rosenbloom, 2002, «The Role of the Business Model in Capturing Value from
Innovation: Evidence from Xerox Corporation’s Technology Spinoff Companies», Industrial and Corporate
Change, vol. 11 (3), pp.529-555.
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service under question is useful and for what purpose, and specify the revenue
generation mechanism(s) for the firm).

@ Tpoacdiopiel TNV «aglakA aAuaidax» TTou ouvdEeTal he To TTpoidv/utnpeaia (identifies
the «value chain» needed to distribute the offering).

@ Tlpoodiopilel €TTIONG TOUG «CUPTTANPWUATIKOUG TTOPOUG» TTOU  eVIOXUOUV TNV
avTaywvioTiKy B€éon Tng emixeipnong (determines the «complementary assets»
needed to support the firm’s position in the chain).!

@ ZupBdaAel oTnv Katavonorn, Kal agliotoinan, TG «ICOPPOTTIOG TWV AVTAYWVICTIKWVY
duvauewv» otn Blounxavia (contributes to understand and exploit the «balance of
power» between the industry competitive forces).

@ MNepiypdgel TN BE€0N TNG €TTIXEIPNONG OTO «OUVOAAAOKTIKO OiKTUO» TOU TTPOIGVTOG/
uttnpeoiag (describes the position of the firm within the «value network» linking
suppliers and customers - including identification of potential complementors and
competitors).

@ Ekmiyd Tn «oUvBeon Tou KOOTOUG» KOl TNV «UTTOOXEON KEPOOUG» (estimates the
«cost structure» and «profit potential» of producing the offering, given the value
proposition, the value chain structure chosen and the intensity of competition).

@ AIOTUTTWVEI «OTPATNYIKN YIa ToV aviaywvioud» (formulates «competitive strategy»
by which the innovating firm will gain and hold competitive advantage in the product
/ service market - including revenue models: licensing, advertising, subscription,
etc.).

16.2 Emxeipnuartikd Movréla otov Naykoouio loto (Web)

To lvtepveT €pepe 0TV YAWOOQ TNG KaBNUEPIVOTNTAG TNV £€vvola business model. O Adyog
gival 0TI Avoige VEEG ETTIXEIPNMATIKEG OUVATOTNTEG, TTOANEG VEEG ETAIPEIEG EUPAVIOTNKAV — AV
Kal BERaia TTOAAEG atrd auTéG (01 Aeydueveg dot.com, ETTIXEIPHOEIS YE TTAPOUCIA JOVO OTO
‘IvTepveT Kal eATTideg €06dwv Kupiwg atmd TN dlapnuion oto lviepvet) dev €TECNOQV
akpIBWS BIGTI uTToTiuNoav To Bépa TNE dnuioupyiag £oddwv.? ETravalauBavouve 6T 660
Kal KaAn va gival pia TeXvoAoyik Auon 1 n 18€a TTou TTOPOUCIAZel Pia €TTIXEIPNON i €vag
emxeIpnuaTiag, dev ptropei va Trapafialovial Xwpig KOGTOG o1 BEUENIWDEIS apXES Kal N
Baoikn e€iocwan TNG ETTIXEIPNPATIKAG dPACTNPIOTNTAG TTOU cuvowifovTal o€ U0 aTTaITHOEIG:

@ Na uttdpxel | va ptmopei va avatrTuxBei pia eAdxiotou ueyéBoug ayopd yia TO
OUYKEKPIYEVO TTPOIGV 1 UTTNPETIia

@ Na eivar duvath n emiteuén MIOG KPioIuNg PAZag TTapayyeAIWV OTn CUYKEKPIYEVN
ayopd waoTe TEAIKWG Ta £00d0a va utrepPaivouyv TIG SATTAVEG.

Mati dpwg 10 lvtepveT Avoige oe TEToI0 PABOG To B€ua business models; MNa dUo Kupiwg
Aoyoug:

H emITUXAG EUTTOPIKA TTPOWONGCN WIaG TEXVOAOYIOG aTTaITeEl TNV KIVNTOTTOINGN «GUPTIANPWHATIKWY TTOPWV>»
(complementary assets) 6Twg eivai: distribution channels, marketing, after sales support.

Mia TTOAU evdia@épouca PaTid OoTo BEPA TNG «TTTWONG» AUTWY TWV ETAIPEIWY TTOU yia éva OIdoTnua
atmraoxoAnoav TIg TTpWTeG O0eAideG Tou O1EBvoUg TUTIOU Kal TwvV ETTIXEIPNPATIKWY TTEPIOdIKWY, Oivel TO
BiBAio Tou R. Nolan “dot verstigo” (Harvard Business School, 2001).
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@ Tarti aANGCel TIG oXE€oelg aAAnAeTTidpaong / diaAdyou (atrd Tn TTapadooiakr oxéon 1-
to-many tnyaivoupe o€ TTOAEG AAAeg, 1-to-1, many-to-many, many-to-1), KA1l TTOU
eEVOIaQEPEl  TTOMEG  €TTIXEIPACEIS  TTOU  BpiOKouUvV  aoTeipeuTeg  dUVATOTNTEG
ETTIKOIVWVIOG PE TOV KATAVOAWTH KAl TTpoWwONoNg Twv TTPOIGVTWY TOUug, NECO aTTd TO
TToAUuTTAOKa dikTUA Blakivnong TTAnpogopiag oTo TvtepveT (online customer feedback
collection mechanisms® - pnxaviopoi Tou éxouv avaTTUEel e TTOAAA €TTITUXia Ol
emxeIpnocig eBay kai Amazon, kai €xouv emmw@eAnBei TTOAATTAWG - electronic
communities K.ATT.).

@ hNarti emTpémmel TNV «atrodounon» (disaggregation) Tng aglakAg aAucidag kai Tnv
EUQAvION VEWV  OpAcTNPIOTATWY  (OKEQPTEITE TNV  TTEPITITWON  «NAEKTPOVIKEG
dnuoTtTpacieg» / auctions, kal Tnv €Tixeipnon eBay, TTou TTapeupaivel 0To0 KUKAWPO
SIaVONNG TTPOIOVTWY TTPOCBETOVTAG VAV KAIVOUPYIO KPIKO).

Metd amd pia TpwTn TTEPiIOdO  TTEIPAUATIONOU Kal dOKIYWY, TIOU N yévwnon MIogG
emxeipnong oto ‘lvrepver (dot.com) yevvouoe autopdtwg TNV (UYWnAR) TTpoodokia Tng
emTuyiag,” To IVTEPVET PETAKIVABNKE Olya-01ya TTpog business models Ta oTroia TpayUaTi,
ME eTITUXia, agloTroloUV TIG VEEG BUVATOTNTEG TTOU dNUIOUPYEi O avaduoOuEVOG KOOHOG TwV
dikTuwv (networked world). Karnyopiommoiwvtag autd 1a business models, 1ou ol
ETTIXEIPNOEIG €@apudlouv e emtuxia oto Ivrepver (oto Web yia Tnv akpifeia), ptropei
Kaveig va pdbel TTepIcoOTEPA TTPAYHATA VIO TNV APXITEKTOVIKH TOUG, VO €EayAyel YEVIKA
OUNTTEPAOUATA, XPNOIUA EVOEXOUEVWG OTNV AVTIMETWTTION AVTIOTOIXWY TTEPITITWOEWV.

Me Trolo kpitriplo TTPETTEl SPWG va yivel n Karnyoplotroinon; A XPNOIMOTIOINCOUE,
akohouBwvTag Tov M. Rappa,® 10 KPITAPIO «OXéon ME TOV KatavaAwTrd» (customer
relationship). To kpitAplo dev eTeAEYN TuXaia. Eidikd petd 1o slow down Tou ‘IvTepVeT, Aol
Bewpolv OTI Ta VEQ TTPOIOVTA / UTTNPETIEG, N TEXVOAOYIO YEVIKOTEPQ, TTPETTEI VO TTPOCPEPEI,
yId VO YivEl aTTOOEKTH], KATI ATTOOEDEIYMEVA XPOINO OTOV KaTtavaAwTh. Me autd 10 KPITAPIO
Aoirév, o M. Rappa (O6TTOU TTPONYOUUEVWG) OIaKPIVEL TIG TIOPAKATW KATNYOPIEG
(onueiwvoupe TTAAI OTI TTPOKEITAI YIA ETTITUXNHEVA ETTIXEIPNUATIKA POVTEAA TA OTTOIQ, €va
ammé autd 1 OuvdUOOWO TOug, €QAPUOloUV Ol €TTIXEIPAOEIG oTnv doknon online
OpaoTNPIOTNTAG):

Mivakag 16.1

Emixeipnuartikd povréAa oto Web kai o1 ekrpéocwTroi Toug

BROKERAGE Priceline.com

ADVERTISING

INFOMEDIARY Nielsen / Netrating

MERCHANT

MANUFACTURER (DIRECT) Dell

AFFILIATE

COMMUNITY Red Hat
SUBSCRIPTION Le Monde

Dellarocas, C., 2003, «The digitization of word of mouth: Promise and challenges of online feedback
mechanisms», Management Science, vol. 49, pp. 1407-1424

Kdatrolog ovopaaoe 1o @aivopevo Twv dot.com eTTiXEIPATEWY, «dot vertigo»...

BA. http://digitalenterprise.org/models/models.html
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To povréAo rou online evdiaueoou (Brokerage Model)

O1 brokers oTo ‘lvtepveT €ival auToi TTou QEPVOUV TOUG TTWANTEG TTPoidvTwy (sellers) o€
ETTIKOIVWVIa PE TOUuG ayopaoTég (buyers) kar dieukoAuvouy, péow Twv KATAAANAwv online
MNXaVIOPWYV, TIG METAEU TOUuG ouvaAAayég (transactions). AutoU Tou €idoug ol evOIaPETOl
opyavwvouv dpacTnpioTnTeG o€ dUO Kupiwg ayopés, business-to-business/b2b  kai
business-to-consumers/b2c, pe aviaAAayua BéRaia TTpounBeia (commission fee) eTi Twv
ouvaAAaywyv TTou diekTrepaiwBnkav péow autwyv. Mapadeiyuara: Orbitz, Priceonline, eBay,
PayPal, CardDirect, yassas.com K.ATT.

To povréAdo tng online drapnuiong (Advertising Model)

To povtédo NG online diagruiong dev dlagépel TTOAU attd autd TTou n padloTnAedpaon
EQPAPUOCel €W KAl XpOvIa: Ye TNV TTIAOYN TTPOYPAPPATOG (OEIPEG, TAIVIES, EIDACEIG K.ATT.)
ONUIOUPYEI OKPOQUATIKOTNTA, TTOU TNV «TTOUAGEI» 0T dIGPAMIOTN. To «TTPOYPONHA» TwWV
web sites Tou e@apudlouv autd To PovTEAD, ouvTiBeTal aTTd online TTepiEXOuUEVO (content)
TTOU TTapPEXETAI dWPEAY, KAl TTPOCWTTIKEG UTTNPECiEg Tou TUTTOU e-mail, chat, forums K.ATT.,
Kal ouvodelsTal oTrd dIa@NUIOTIKA banners (To avTioToIXO Twv  PadIO-TNAEOTITIKWV
dla@nuIoTIKWY spots). Na onueiwBei 0TI To JOVTEAO «BOUAEUEI» KOAd, Kal aTTodidel £000a,
povo av éva web site ptropei va e§ao@alidel peydAoug dykoug emokeTTwv (high volume of
Internet users traffic) r va mpooeAkUel £va TTio &e1dIKeupEVo KoIvo (specialized audiences).
Mapadeiypara: Yahoo!, Match.com, NYTimes Digital, Google, in.gr, flash.gr, K.ATT.

To povréAo rou «Infomediary» (Infomediary Model)

O1 Infomediaries Tou ‘lvrepver dnuioupyouv €coda atd Tn OUAAoyr), €mmegepyaaia Kal
TTWANoN dedopévwy ATTO TN CUPTTEPIPOPA TwV XpnoTwy (data about Internet users & their
consumption habits), BonBwvTtag pe autd Ta dedopéva Toug TTWANTEG (merchants) va
KataAdBouv kaAuTepa Tnv ayopd Tou Ivrepver. Mapadeiypata: Doubleclick, Coolsavings,
Nielsen / Netratings.

To povréAo rou online gumépou (Merchant Model)

To eummopio ayabwv Kkal utnNPECIWY OTo IviepveT (XovOpIkr Kal Alavikyp TTwAnon). Ag
onUEIWBE OTI 01 NAEKTPOVIKEG TTWANOCEIG TIPETTEI VO XPNOIUOTIOINCOOUV OTTWOONTIOTE
MNXQVIOPOUG TUTTIKOUG TOU NAEKTPOVIKOU €gPTTOPIKOU TTEPIBAAAOVTOG, OTTwG list prices,
auctions, online feedback mechanisms. Mapadciypata: Amazon, Apple iTunes Music
Store, Sony, Papasotiriou.gr kai TTOAMG GAAa.

To povréAo TG mapakauyng Twv mapadooiaKwVv KavaAiwv S1avouns
(Manufacturer Direct Model)

H etaipeia Dell, 600 kaveig AANOG, £xel ekueTaAAeuBei Tn dUvaun Tou Web va eykaBioTtd atr’
eubeiag oxéon MeE TOV KATOVOAWTY), TTAPOKAUTITOVTOG €TOI T TTAPASOCIAKA KavaAia
dIavopung Twv TTPoIOVTWY TNG. KdBe katavaAwThg uTropei va ayopdoel £va mpoidv 1ng Dell
oTo web site TNG eTaipeiag Kal va 1o TTapaAdpel, JEOW TaXUDSPOWIKAG UTTNPECIAg, OTO OTTITI
N oto ypageio Tou(tng). To povriédo autd amodidel TTpo@avh O@EéAn, aufnon Tng
QTTOTEAECPATIKOTATAG TNG ETTIXEIPNONG, KAOAUTEPN UTTNPECIA YIO TOV KATAVAAWTH, XPNOIUN
yvwaon atro TNV TTapaTrpnon NG CUPTTEPIPOPAG TOU K.ATT.
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To povréAo «ouuPdArouar ue aAdoug» (Affiliate Model)

To povrédo autd, TTOAU dladedopévo OTO IVIEPVET, TTPOOQEPEl €UKAIPIEG ONUIOUPYIaG
€000wv og web sites TTou cupBdaAAovTal e TpiToug TTWANTEG (Merchants), yia va TTwAoUv
T TTPOIOVTA AUTWYV, ATTOKOMICOVTAG €va TTOO0OTO £TTi TWV TTWANROEWV (purchase point click
to the merchant web site / pay-per-performance). Napadeiypara: Amazon, Barnes & Noble
K.ATT.

To povréAo tng koivornrag (Community Model)

Anuioupyia KOIVOTATWY XPNOTwv, PE MEAN TTOU avamTuooouv oTaoBepry oxéon (user
loyalty). 'Ecoda TrpokUTITOUV aTTO TNV TTWANCN OXETIKWV ME TA €VOIAQEPOVTA TNG
KOIVOTNTOG TTPOIOVTWY (KUpIiwG «TTAnpo@opiakwy ayabwv» / information goods) «kai
uttnpeoiwv. Mapadeiyuata: Red Hat (n koivotnTA TOU AOYIOUIKOU QVOIKTOU KWOIKA),
WCPE.org (Public Broadcasting), AllExperts - TheManager.org (Knowledge Networks).

To povréAo Twv auvdpouwyv (Subscription Model)

MwAnon online TrepiEXOUEVOU, KAl GAAWY UTTNPECIWY, O€ KATAVOAWTEG TTOU TTANPWYOUV
ayopddovtag nuepnola, pnviaia, r e€mola cuvopoun (aveEaptTwg TG XPAONG TTou
TIPOYHOTOTTOIOUV). 2€ TTOAAEG TTEPITITWOEIG, TO TTEPIEXOUEVO TOU OTTOIOU N TTWANCN YiveTal
MEOW OUVOPOPWY CUVODEUETAl ATTO dWPEAV TTEPIEXOMEVO - EiVal AUTO TTOU TTPOCEAKUEI TOV
KATavaAwTr oTo web site, 0 oTToiog 0¢ éva deUTePO Xpovo yivetal ouvdpounThs (bundling
of free and premium content). Napadeiypata: Le Monde, Listen.com, Sport.gr, Truste
(membership association).

MoAAG a1md autd Ta ETTIXEIPNMATIKA POVTEAQ €u@avifovTal Kal 0TV €AANVIKI WNQIOKN)
olKovopia (akéun o€ eufpuakd a1ddio). O dIKTUAKOG TOTTOG www.open24.gr gival Eva KaAO
TTapadelyua «online evoidueoou». O1 peyaAeg SIKTUOKEG TTUAEG (www.in.gr, www.flash.gr,
WWWw.e-go.dr K.A.) £Xouv epapuooel £dw Kal Kalpd To JOVTEAO TNG «online dlagriuiong» Kal
TTOANOI BIKTUGKOI TOTTOI WE €18ikeuon o€ aBANTIKA BEpaTa €XEI ETTITUXWG UAOTTIOINOEI TO
«UOVTENO TWV CUVOPOUWV», UE TTIO XAPOKTNPIOTIKO TTAPAdEIYHa ThV £TTIXEipnon Sportline
(www.sport.qr).

16.3 Emyxeipnuartikd Movréla oto Kivntd (Mobile)

21n Biounxavia NG KIVNTAG TNAEQWVIAG, Ta ETTIXEIPNMATIKA HOVTEAQ PETAKIVABNKAV €TTIONG,
Kal uGAAov ypAyopd, atmd TNV TTEPIOX TWV UWPnAWV TTPOCOOKIWY KOl TwV HEYAAWV
dlayeUuoewy TNV TEXVOAOYIKR atmAdTNTa Twv UuTTpeciwv SMS (Short Message Service, 10
KavaAl pnvupoatodoaoiag Twv SIKTUWV TNG KIVNTAG TNAEQWVIOG TTou aTTodeixbnke TTOAU
OTTOTEAECPATIKO OTNV UTTOOTHPIEN ETTITUXWYV UTTNPECIWY dedopévwy — data services). Mpiv
atrd Tpia-TEé0oEpa Xpovia, ATav TTapa ToAAoi autoi TTou TTPoEBAETTaV OTI £€va PEPOG TOU
NAEKTPOVIKOU guTTopiou Ba TTepvoUCE ypriyopa oto KivnTd TNAé@wvo (mobile commerce),
okOun Kal Tou eutropiou peTagu emxeipnocwy (b2b)! Kair 6x1 Aiyor écol Eekivouoav
ETTIXEIPNOEIG, AKOUN Kal oTnv EAAGSQ, pE QVTIKEIMEVO TNV Trapaywyn Kal TTpowdnon
location-aware services, ®nAadry Tnv TeXvoAoyia TTOU Ba €dive OTOUG €UTTOPOUG TN
duvatotnTa va karaAafaivouv, aglotroiwvtag Tta dedopéva (data) Twv SIKTUWV KIVATAG
TNAEQWVIOG, TN YEWYPOQPIKA B€0n Twv KATaVaAWTWY (TTOTE KATTOIOG YIO TTAPAdEIYUA
TANOIAZel 0E éva EPTTOPIKO KEVTPO) KAl VO TOUG OTEAVOUV GTO KIVNTO KPIioIUn d1a@nuIoTIKH
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TTANPoPopIa (TIG EKTITWTIKEG TTPOCPOPEG TWV KATACTAPATWY TOU EUTTOPIKOU KEVTPOU, YIa va
MEIVOUNE OTO TTAPAdEIYUA PaG)!

OAa autd BeBaiwg dev ouvERnoav £€101. To POVO gUTTOPIO TTOU AVOIoE OTO KIVNTO €ival auTto
TwWV ringtones (Kal Twv icons), evOg KaIvoUpyiou TTPAYHATIKOU «TTANPOQOPIaKOU ayaBou»
(information good) - euTTOPIKA £TTITUXIO TTOU dEiXVeEl TTOAU KAAA TI UTTOPEI VA KAVEI TO KIVNTO
(kai 11 6x1). Kai avri yia Tn yewypa@ikr) 6€on Twv ouvdpounTwyV TNG KIVNTHAS TNAEPWVIAG, Ol
eutmopikég emixelprioelg (brands) evdia@épBNKav TTEPICCOTEPO VA XPNOIUOTIOINCOUV TO
KIvNTé TNAEQWVO, dNAAdA TO KAVAAI Twv UNVUPATWY SMS, ammAwg wg éva akdun KavaAl
MAPKETIVYK Kal TTpowOnong TTPoidvTwy - TTOU i0wg va €XEl TTEPICOOTEPO aTTO Ta AAAQ TNV
IKavoTnNTa dnuioupyiag diaAdyou Kal «ox€oewv» (interactive relationships) avaueoa oTig
ETTIXEIPAOEIG KAl TOUG KaTavoAwTéG. 'ETol Aoimrdv, Ta OUO TTEPICOOTEPO  ETTITUXA
ETTIXEIPNMATIKA JOVTEAQ TTOU a&IOTTOINCAY, ATTOTEAECUATIKA, TNV KAIVOTOUIO TTOU £pepav Ol
TEXVOAOYIEG TNG KIVNTAG TNAEQWVIAG, gival n diavopr KatTdAAnAou TTepiEXopévou OTO KIVNTO
(mobile content) kai To papKeTIVYK aTO KIVvNTO (MObile marketing).

Mivakag 16.2

Emixeipnuatikd povréAa otn Biopnxavia dedopévwy TnG KIVNTAG TRAEQWViag
(mobile data services)

MOBILE CONTENT BAZIKO

MOBILE MARKETING BAZIKO

MOBILE COUPONS MNAPAIQro
BUSINESS MOBILE MESSAGING

@ mobile CRM MNMAPAIQro

@ enterprise m-channel
SMS INTERACTIVE TV / RADIO

@ SMS/MMS TV MAPAIQro
@ SMS Radio

16.3.1 MNepiexoépevo oto Kivnrd (mobile content)

Autd TTOU OTTOdEIXONKE TOOO OUOKOAO OTO ‘IVTEPVET, OI ETTIXEIPAOEIG VO KOTAPEPOUV VA
TTANPWVEI O KATAVOAWTHG yia va ayopdoel on line TTAnpo@opia, £yive eUKOAO OTO KIVNTO.
lowg emeidn €101 ATAV Ta TTPAyUATa amd Tnv apxh. Omwg Kal va €ival, eKaTtoppupia
OuVOPOUNTWY TWV ETAIPEIWV KIVNTAG TNAEQWVIaG ayopddouv KABe PéPQ, yia I TIMA TTOU
Kupaivetal atrd 2 £éwg 5 Eupw, clips pouoikAg didpkeiag 10 SeuTEPOAETTTWY, OUVTOUEUCEIG
YVWOTWV TITAWV 1 KaIvoUpyIEG OUVBECEIG TTOU ypAPTNKAV yIa va Yivouv ringtones (oTnv
EupwTn 10 £€000a amd Ta ringtones &etrepvoulv AdN auTtd TTou OI SICKOYPAPIKES ETAIPEIEG
yevvouv ammdé Tnv TwAnon Twv singles). Kar o KatdAoyog Twv KavoUupylwy auTwy
«TTAPAgevWVY»  TTPOIOVTWY, TUTTIKWV TNG €ETOXAS TNG KOIlvwviag Tng TTAnpogopiag
(information goods), dieupuveTal ouvexwg. O 6pog mobile content onuaTodoTei A TNV 6AO
Kal 110 d1adedoPEVN TTPAKTIKA TNG ATTOCTOANG TTANPOQPOPIag oTo KIVNTO (UE TN HopQr text,
graphics, pictures, audio clips - kai Twpa video clips), TTou dopueiTal o€ PiIa HEYAAN TTOIKIAIQ
TPoIOVTWV mobile entertainment: ringtones, logos & icons, polyphonic ringtones
wallpapers & screensavers, java games, video streaming.
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16.3.2 Mool MpwtaywvioToUv o AuTH Th ApaoTnpPIoTNTA;

O1 Tmapoyxeig dikTuou KivnTAG ThAspwviag (Vodafone, Orange, TIM, Cosmote), Ta peydia
€KQOTIKG ouykpoTrpaTa (media & publishing houses) kai o1 dIKTUAKEG TTUAEG ToU ‘IvTepVET
(portals). MpoUTéBeon emiTuyxiag: va diabéTel pia eTixeipnon Tnv duvaun oTn ayopd (TTou
€V TTPOKEINEVW PETPATAI, OUVABWG, PE YyVWUOVa TN dIa@NUIOTIKR daTTdvn) va eTIRAAEI OTOV
KOTavoAWwTH, TTOU BPIOKETAI PUTTPOOTA MPE MIa PeEYAAn TToIKIAia TTpoo@opwy, To OIKO TNG
onueEio TTWANONG.

16.3.3 MdpkeTivyk oto Kivnté (mobile marketing)

OAo kal TTePIOOOTEPEG EUTTOPIKEG eTalpeieg (brands) XpnoiyoTroloUV TNV TTPOKTIKF TOU
MAPKETIVYK OTO KIVNTO, Kal BERaIa OxI, OTTWG KATTOIOG PTTOPEI va TTEPIMEVE, JOVO AUTEG TWV
OTTOiWV Ta TTPOIOVTA TOUG aTTeUBUVOVTal OTIG VEEG NAIKiEG. O1 OTATIOTIKEG PETPAOEIG
Ocixvouv Trpdyuati 611 dIaQOPETIKEG NAIKIOKEG KaTnyopieg, 18-24, 25-34 kai 35-44,
OUMUETEXOUV O€ KOUTTAVIEG UAPKETIVYK OTO KIVNTO HE TO idI0 TToo0CTO: TepiTTou 20%
(response rate). Ti €ival Opwg akpIBWG PAPKETIVYK OTO KivnTd; Eival n amootoAry SMS
MNVUPATWY OTO KIvNTO TTOU TrapaKivoUv OTn yvwpidia pe €va TTpoidv, 1 Kal oTnv
KatavaAwon Tou, péoa atrd T dnuioupyia evog «dIaAOyou» avapeoca oTo dla@nuICOPEVO
Kal oTov KatavoAwTr). H 1o ouvnBiopévn poper TéToiwv SIaAdywv (av Kal N yKAPaA Twv
«QIONOYIKWVY UTTNPECIWY PAPKETIVYK DIEUPUVETAI CUVEXWG) €ival Ol KOUTTAVIEG TOU TUTTOU
text-to-win: 0 KOTavOAWTAG-OTOXOG KOAEITAI VA ATTAVTACEI O€ HIA £PWTNON OXETIKN ME TO
TTPOIOV pE KivnTpo €va dwpo. Mwg Eekivael Ouwg évag «dIdAoyos»; To PAPKETIVYK OTO
KIVNTO €ival CUUTTANPWUOTIKO WG TTPOG Ta GAAa KavAaAia TTpowBdnong Tpoidviwy. 'Exel
QvAYKnN £€va «TTapadooiakd KavaA» (Jia dlagruion otnv ThAedpacn 1 og éva TTEPIOdIKO,
MIa agpioa oTto dpduo ) O€ €va yIyAvTio dIa@NUIoTIKG TTAQICIO i} aKOPN PIa avagopd oTn
ouokeuaaoia Tou idlou Tou TTPOIGVTOG), TTou Ba dwaoel To évauoua yia TNV €vapén Tou
«dloAOyouU» avapeca OTov KaTavoAwThl Kal Tov  dla@nuifopevo. AnAadrh, otav ol
KATOVAAWTEG EKONAWOOUV €VBIAQEPOV ATTAVTWVTAG Je SMS oe pia diagruion tTou gidav
KAatrou (n oTtroia TTavToTe TTEPIEXEl évav 4/5Whn@Io aplBud OTOV OTToi0 PTTOPEl KAVEIG va
oTeilel Eva SMS pfvupa atrd 1o KivnTté Tou), TOTE eKIVAEN Jia KauTTavia mobile marketing.

Molol TTpwTaywvioTouv o€ auTr] TN dpacTnPIdTNTA; MoANoi. ATTO TIG EKOOTIKEG ETTIXEIPNOEIG,
Kupiwg Ta padid@wva Kal Ta TTEPIOdIKA (0 padiopwVvikog oTabudg Capital oto Aovdivo Kai
BéBaia TTOAAOI eAANVIKOi padiogwvikoi oTtaBuoi, Ta TTepIodikd Elle kai Smash Hits, ol
€kdOTIKOi oikol Hachette kai Emap), wg TIG €TaAIPEiEG TTApaAywyng Kal dlavoung
KIVNMATOYPa@IKWY TTPoiovTwyV (Bridget Jones’ Diary, Spiderman 2, Lara Croft), 1ig FMCG
etaipeieg (Fast Moving Consumer Goods) Tpogipwv Kai TTotwv (Cadbury, Bacardi Breezer,
Doritos & Ruffles, Coca Cola, Nestle)... kai TIg @IAavBpwTTIKEG opyavwoelg (Comic Relief
otnv MeydAn Bpetavia) mou Bpiokouv oto SMS éva TpOTTO KAl TTpowBnong Tou unvupaTog
TOUG O £V TTI0 VEQVIKO KOIVO aAAG KAl CUYKEVTPWONS XPNHATIKWY TTPoc@popwv.

! ZuvnBwg, 01 KAPTTAvIEG HAPKETIVYK OTO KIVNTO XpnoiuoTtroiouv 4/5yr@ioug apiBuoug (short codes or short

numbers), OTOUG OTIOIOUG OI CUMPMETEXOVTEG OTEAVOUV Ta unvipaTta Toug Xwpig va empaplvovtal
TIEPIOTOTEPO ATTO TO KOGTOG £VOG «aTTAOU pNVUUOTOG». Eival duvaTdv OUwG, TETOIEG KAUTTAVIEG, STV AUTO
gival 0 o1éxog (oe mepimTwoelg fundraising 1 étav ekteAolvTal aTd PadIoPwVIKOUG oTabuoug, BA.
TTapakdTw), va yevvoouv £€00da e Tn xprion premium short numbers.

Mpokerral yia 4/5pAQIoug apIBPoUG «EIBIKAG XPEWONG» TTOU ETTITPETTOUV T JIOQOPOTIoINGN TOU KOOTOUG
QATTOOTOAAG €vOG PNVUPATOG, avaAoya PE TO €i0OG TNG TTPOCQPEPOUEVNG UTNPETiag (o1 apiBuoi auToi
EMTPETTOUV HIa KAiMOKA KOOTOAGYNONG, TTou oTnv EAAGda 3ekiva atd 0.17 € kal kataAAyel oto 1€ - 10
ouvnBeg KOOTOG €vOG «atrAoU pnvupatog» gival Trepitrou 0.085 € - kal xpnoiyoTtroloUvTal €TTiONG yia TNV
TTWANON TwV ringtones K.ATT.).
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16.3.4 MAeovekTApara Kai NMpoiué0eon EmiTuyiag

To KIvRTO TNAEQWVO £XEI 1IBIOTNTEG TTOU {NTOUV DIAPOPETIKEG APXEG MAPKETIVYK OTTO QUTEG
TToU £@apuolovTal OTnV TNAEOPAOH Kal OTa AANa péoa PadIkAG eTTIKoIVWViaG. H TnAedpaon,
Ol EPNUEPIDEG KAl TA TTEPIODIKA DOUAEUOUV PE TNV apXh TNG «OTOXEUONG TWV HECWV OpwV»
(targeting on averages). O di0@NUICOPEVOS YVWPICEl JOVO TO PHECO OPO TWV TTPOPIA Twv
KaTavoAwTwv ( TT.X. QuThH TNV EKTTOUTTH TNV BAETTOUV VEOI QUTAG TNG NAIKIAKNG KOTNyopiag,
TO OUYKEKPIPEVO TTEPIODIKG TO ayopddouv OOO0I eVBIAPEPOVTAI YIA TO QUTOKIVATO K.ATT.) Kal
OlaAéyel TO HECO TTOU TTPOOEAKUEI TO KOIVO TTOU €ival KOVTA OTO TUTTO TOU KATAVOAWTHA TTOU
0 dIaPNUICOPEVOG (0€ ouvepyaoia PE TO BIAPNUIOTH TOU) OTOXEUEl. KAvovTag PAPKETIVYK
oTO KIVNTO (OTTWG Kail 010 IVTEPVET), KATTOIOG UTTOPE va BEATILOOEI KATA TTOAU TRV «OKpPiREIa
OKOTTEUONG» VYIATI Ol TEXVIKEG QUTEG TTPOETOINAZOUV TO £0a@Og yia Tnv TTpowbnon
SIA@NUICTIKWY UNVUUATWY aKPIBWS O aUuTOUG TTOU TTPETTEL, TNV KATAAANAN XPOVIKr) OTIYN
(improving targeting). Apkei va ammooTrdcel O JIAPNUICOUEVOG TO EVOIOPEPOV TOU
KOTAVOAWTH Kal vo PETOTPEWEI QUTO TO evOIAQEPOV OE OUYKOTABEON OCUUUETOXNG
(permission) otnv kautravia. AnAadr va atmooTrdoel T CUPQWVIA TOU KATOVAAWTH va
AauBdver dia@nuIoTIKG pnvUuarta yia autd 1o TTpoidv, yia éva PEYAAUTEPO 1 MIKPOTEPO
didotnua. O1 kautrdvieg oTo KivnTd TToU OIEKOIKOUV ETTITUXIO €ival aQuTéG TTou Eival
permission-based.

16.4 Mapaywya Emyeipnuartika MovTéAa

H oxeTikad Taxeia avamrTugn Tou JAPKETIVYK OTO KivATtd odnyei otnv avaduon véwv
ETTIXEIPNMATIKWY HPOVTEAWV TTOU, AV Kal PTTOPOUV va «OOUAEWOUV» aveEapTnTa OTTd TO
MAPKETIVYK, OTTOTEAOUV AOYIKEG TTPOEKTACEIG TNG TIPAKTIKAG TTPOowlNoNg €UTTOPIKAG
TTANPOYopiag OoTo KIvNTO. AUTd gival:

16.4.1 ExkmTtwrikég NMpoogopég oTo Kivntd (Mmobile coupons)

O,mn mo hot oTn Blounxavia Twv UTTNPECIWY KIVATAG TNAEQWVIag. ETTeEKTEIVEI TNV aTTOTEAE-
OMaTIKOTATA TOU MAPKETIVYK OTO KivnTd. O1 KaTavaAwTEG Aaufdavouv OTO KIvNTO TOUG
KTTPOCWTTOTTOINUEVA» SMS UNVUPOTO JE KOUTTOVIA / EKTITWTIKEG TTPOOYOPES (personalized
text messages / coupons). Auta Trepiéxouv barcodes (4 numeric codes). Ta Koutrévia
eCapyupwvovTtal oTo Tauegio Tou kataoTAuartog (supermarkets, music retailers stores,
nightclubs) agou TTpwTa n TTANPOPOPIa TTOU TTEPIEXOUV, avayvwobei uéow evog scanner.

16.4.2 Aiaxeipion Twv KaravaAwtwyv péow Kivnrou (mobile CRM)

Mia a1rd TIG TTOANG UTTOOXOMEVEG avaduOuEvEG dpaoTnPIOTNTEG. EpyaAcio TTou evoTrolei
MAPKETIVYK KOl €EUTTNPETNON TOU KATAVOAWTH (OXEDIACeTal va AEITOUPYEI KATTWG WG
UTTOKOTAOTATO, 1] CUPTTARpwHa, dpacTtnploTATwy evog call center). ‘Eva mrapddeiypa: H
IpAavdIkr eTaIpEia PAPKETIVYK OTO KIvATO Txtd! éxel ouvepyacBei pe Tic eTaipeieg Volvo,
Mazda kai Kodak, yia tnv mTpowBnon Tpoidviwv Toug, €@apuoloviag oevapia TTou
EVOWMOTWVOUV HAPKETIVYK Kal CRM: k&Be d1a@nUIOTIKO PrVUPO ouvodeUeTal aTTd €va
4/5pneio apiBud (short code) oTov OTTOIOV 01 KATAVAAWTEG UTTOPOUV va OTeiAouv éva SMS

! http://www.txt4.info/pages/home.htm
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MAVUPA yIa va CNTACOUV TTEPICCOTEPN TTANPOPOPIA YIA £va TTPOIOV (TO OXETIKO £VTUTIO ATTO
Tnv Kodak) r} va kAgioouv €va test-drive pavteBou (Volvo, Mazda).

16.4.3 TnAedépaon - Padidpwvo pe SMS (SMS Interactive TV/ Radio)

H treplopiopévn emituyia Tng diadpaoTikhg ThAedpaong (Interactive TV), o€ cuvduaoud pe
TNV Oeauatikh emruxia Tou SMS, odAynoe oTtnv dnuioupyia piag UPPISIKAG HOPPNG
O1adPACTIKNG TNAEOPACNG, TTOU TIMPE TV ovopacia SMS Interactive TV/Radio. To povtéAo
SMS Interactive TV/Radio Trpoo@épel OTOUG PABIOTNAEOTITIKOUG OPYAVIOUOUG TN
ouvatoTnTa  BIAAOYIKAG ETTIKOIVWVIAG HE TO KOIVO, ME TNV XPAON TOu KavaAiou
pnvupatodooiag SMS (Trapddeiypa n utnpeoia EPT SMS).

>tnpifetal oe dopnuévoug OBIAAOYOUG KEINEVOU TTOU ETTITPETTOUV OTOUG OKPOOTEG /
TNAEOEQTEG:

1) va mapepPaivouv oTNV por Tou TTPOYPAPUATOS EKPPALOVTAG TNV ATTOWr) TOUG,
2) VA CUPMETEXOUV O WNPOPOPIEG,

3) VA CUPMETEXOUV O€ dIayWVIOUOUG YVWOEWY,

4) va mai¢ouv Traiyvidia atnv 066vn TG TNAEGPAOTG TOUG,

5) va ouvoplAoUv pe GANoUG OTnv 006vN TNG TNAEGPACTS TOUG,

6) va déxovTal TTANPOPOPIa OXETIKA UE EKTTOPTTEC TTOU TOUG EVOIGQEPOUV."

O1 emixeiprjoeig 1Tou dpacTtnpiotroiouvTal: Néa eTmxeIpnuUATIKA POVTEAQ dnuioupyouv
OUVABWG VEEG AYOPEG Kal QEPVOUV Padi TOUG VEEG ETTIXEIPNOEIS. 2Tn Blopnxavia Twv
uTTNPEoIWV dedouévwy TNG KIVNTAG TnAspwviag (mobile data services), SiTTAa OTOUG
TTAPOXEiG BIKTUOU TIOU €ival QUOIKA Ol TTPWTOI TTOU agIoTToIoUV (KATTOIEG aTTd) TIG
dUVATOTNTEG TTOU TTOPEXOUV AUTA TO KAIVOUPYIQ ETTIXEIPNMATIKA HOVTEAQ, £XOUV QVOTTITUXDEI
MIKPOTEPEG eTAIPEiEG (OTTWG yia TTapddelyua n Flytxt, n Enpocket, n 12snap, n Brainstorm,
n empower interactive kai GAAEC)? 01 OTTOIEC TTPOOPEPOUV PEPOC ) TO GUVOAO TWV KPICIWV
TOpWV Kal IKavoTATwy (key resources & competences) Tou Xpelagovial 60Ol
QVOTITUOOO0UV  «TEAIKG TTPOIOVTA»  (QTTOOTOAN TTEPIEXOPEVOU OTO  KIVNTO, KAPTTAVIEG
MAPKETIVYK, EKTITWTIKEG TTPOOQYOPESG, K.ATT.). Me AAAa Adyia, TTapéxouv TeExvoAoyia Kal
UTTNPECIEG OTOUG Trapoxeig OIKTUoOU KivnTAG ThAspwviag (Vodafone, Orange, TIM,
Cosmote), oTig dIOPNUIOTIKEG ETAIPEIEG, OTA portals, oTig eUTTOPIKEG eTaIpEieg (brands),
K.ATT. H alakn aAucida Tng Blopnxaviag, Kai n 8€on 1wy €TMIXEIPACEWY O€ AQUTAY, @aivovTal
otnv Eikéva Tou akoAoubBei.

Gartner/G2, 2003, «Europe Votes For the Mobile Phone Route to Interactive TV», June.
2 http://www.flytxt.com, http://www.enpocket.com, http://www.12snap.com, http://www.brainstorm.co.uk,
http://www.eigroup.com
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Zxediaypappa 16.1
H adiakn aAucida Tng Biropnxaviag mobile data services

O1 Application providers TTapéxouv TIG EQAPHOYEG AOYIOUIKOU TTOU XPNOIPOTTOIoUVTal VIO
TNV avAamTuén Kal AgiIToupyia TNG atmapaitnIng TEXVOAOYIKAG UTTOOOUAG yIa TNV TTapoxn
uttnpeoiwv mobile data services. O eTaipeieg Mobile Services companies / MSCs
oxediddouv, avaTmtuooouv Kal dlaBéTouv TTPog XpAon auth Tnv utrodour}, n oTroia
@Ihogeveital (hosted) oTig eykaTtaoTaoelg evog Wireless ASPs/W-ASP. O Trapoxeic iIkTuou
(Vodafone, Orange, TIM, Cosmote) Ttpoo@épouv Tnv utrodoury OIKTUoU (network
infrastructure & SMS-Cs) TTou cival armrapaitntn yia 1n dlakivnon Twv SMS pnvupdaTwy
OAAG gival TOUTOXpOVA KAl PEPIKOI aTTd TOUG TTI0 ONPAVTIKOUG ayopaoTés (buyers) autwy
TWV UTTNPECIWY - OTTWG £TTIONG AYyOPACTEG €ival Kal o1 Sla@NUICTIKEG ETAIPEIES, T portals, ol
EUTTOPIKEG eTaIpeieg (brands), K.ATL!
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! BA. kai, Kavassalis, P., Nt. Spyropoulou et al., 2003, «Mobile Marketing: Framing the Market Inquiry»,

International Journal of Electronic Commerce, vol. 8(1), pp. 55-79.



